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STRONG AND PROGRESSIVE 


UNITED STATES FIDELITY 
AND GUARANTY 
COMPANY 


PAID TO POLICYHOLDERS— 
Over $19,000,000.00 


INSURANCE IN FORCE— 
Over $138,000,000.00 


Net Premiums in 1925 $36,498,611.57 


A. C. Tucker, President 
D. C. Costello, Secretary Wm. Koch, Vice-Pres. 
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‘No Wonder He Smiles! 


On September 16th 


One Perfect Protection Man already paid for over 
$1,500,000. Another paid for over $750,000. Two others 
paid for over $500,000. Ten others paid for over $250,000. 
Seventeen others paid for over $200,000. 


And in the Whole Organization 


One in every four full time representatives already paid 
for over $100,000. These are Perfect Protection Men 


if: 
And this is Perfect Protection‘ ’ 





$ 50.00 weekly, for an unlimited period during disability by 
accident. 


50.00 weekly, for 52 weeks during sickness. 


3,200.00 every year for life, payable monthly if totally and 
permanently disabled by accident. No further pre- 
miums to pay and no deductions from the face of the 
life policy as the result of payments so received. 


3,200.00 for one year, if totally and permanently disabled by 
disease and $600.00 each year in monthly payments, 
thereafter for life. No further premiums to pay and 
no deductions from the face of the life policy as the 
result of payments so received. 














The Seven “Points 


of RELIANCE 
Service 


1. A direct contract with the Company with the general or 


When You 
Met a 
Successful Man 


5,000.00 payable upon natural death. 
15,000.00 payable upon death by accident. 











E was as much a stranger to you as “the 
man the world forgot.” You knew 
nothing of his business, his finances or the 
clubs he frequented. Yet, you ‘remembered 
him. It was just his enthusiasm, after all, 
that fixed him for all time in your memory. 
Perfect Protection Men possess that 
rare quality which goes hand in hand with 
prosperity. 
Perfect Protection Men are life under- 
writers—plus. 


7. 


state agent’s commissions eliminated. 


Unrestricted territory. 

Perfect Protection—the service which succeeds when life 
insurance alone often fails. 

The Reliance Branch Office system of miniature Home 
Offices which provide quick and adequate facilities for 
business transaction. 

An equipped office in the Branch Office cities with no 
cost of overhead. 

The personal counsel and cooperation of Reliance Super- 
visors—salaried Home Office representatives—in agency 
building. 

Reliance Life, which gives its representatives the prestige 
of a strong, progressive institution. 


By its administrative policy, this institution will never outgrow its ability to 
render personalized service to its agency representatives. Should you be interested 
in the unusual plan of Reliance Life operation, a letter to the Home Office will 
bring complete information. 


[RELIANCE LIFE 








THE RELIANCE LIFE INSURANCE COMPANY of PITTSBURGH 
FARMERS BANK BUILDING, PITTSBURGH, PA. 
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Supplement to Tue Spectator, January 28, 1926 


GERALD S. NOLLEN 
3ANKERS Lire CoMpANy, Des Mornes, Iowa 
Elected January 21, 1926 
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PRESIDENT COOLIDGE CALLS SAFETY CONFERENCE 


Cites 24,000 Deaths in Highway 


Accidents During 1925---Department 


of Commerce Gives Fatality Rates Within City Limits 


tag RESIDENT CALVIN COOLIDGE has 

MY = called upon all State Governors to be repre- 
sented at the national conference on street 
and highway safety which will be held under 
the direction of Secretary Hoover in Wash- 
ington, D. C., on March 23. Pointing out 
that about 24,000 people were killed and over 
100,000 injured in street and road accidents in 1925, the Presi- 
dent of the United States sent the following message regard- 
ing the safety conference: 





PRESIDENT COOLIDGE’S PROCLAMATION 


This conference was created to investigate the causes of 
street and highway accidents and to recommend remedial 
measures and to promote greater uniformity in action among 
the several States and municipalities. The conference has al- 
ready made considerable progress in the co-ordination of public 
effort in these directions, 

The control of the highways is, of course, a matter for the 
States and not for the national Government, but it is my feel- 
ing that conferences of this character between State officials 
and various voluntary associations interested in the problem 
result in valuable contribution to the progressive solution of 
what is a very\ difficult question. 

Many State officials attended the last conference, but on 
this occasion, in order that the representation may be general, 
I wish to invite you to appoint a delegation of not more than 
five to attend the conference as representatives of your State. 
In order that they may be supplied with the projects and com- 
mittee reports in advance it would be helpful if I could be 
notified as soon as practicable as to the names of such delegates. 

I scarcely need refer to the importance of the subjects at 
issue. Nearly 24,000 of our citizens were killed and probably 
Over 100,000 hurt by street and highway accidents during the 
past year. Therefore constructive exchange of experience in 


development of traffic control and safeguards becomes of the 





highest importance. 

In line with the proposed meeting, the Department of Com- 
merce has announced that notifications from twenty-four cities 
indicate that 25 per cent of the automobile fatalities in these 
cities in 1923 were due to accidents outside of the city limits. 


DaTA ON AuTO DEALERS 


Ordinarily automobile fatality figures show the number of 
deaths which occurred in specified places. Consequently, a 
city with hospitals is often charged with many deaths due to 
automobile accidents outside of the city limits. Unfortunately 
information regarding the place of accident is not usually 
given on the death certificate, which is the basis of mortality 
compilations. However, a general endeavor is now being made 
to obtain by special inquiries the desired information as, to 
place of accident. 

Schenectady has twenty-five deaths reported in 1925 (fifty- 
three weeks) from automobile accidents, but only eight of 
these were due to accidents within the city limits. Camden is 
charged with forty deaths, but only seventeen of these were 
due to accidents within the city limits. 

Considering only the twenty-two cities for which the rates 
based on fatal accidents within city limits have been computed, 
Springfield, Mass., and Fall River are tied for the honor po- 
sition with a rate of 7.7 per 100,000 estimated population, 
while San Diego shows the highest rate, 32.8. 

During the past year publicity campaigns have done much 
to keep down the fatalities due to accidents by removing the 
causes. The education of the pedestrian, especially in the larger 
cities, has been admirably carried on, while motorists are con- 
tinually warned by signs throughout the country of bad roads. 
turns and the danger of reckless driving, 
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Actuaries’ Opinions on the American Men Mortality 
Table as a Legal Valuation Standard 
for Life Policies 


(Continued from previous issues) 


ROM time to time during the past month and a half 

THE SPEcTATOR has been publishing letters from actu- 

aries of life insurance companies setting forth their 
views regarding the proposed use of the American Men 
Mortality Table as a permissive standard for the legal valua- 
tion of life insurance policies. The issues of December 3, 10, 
17, and 31, 1925, and January 7, 14, and 21 of this year all 
contain a number of these letters. With the letters here pre- 
sented this valuable and highly interesting canvass of actuarial 
opinion is completed. 


[To THE Epitor oF THE SPECTATOR] 

I have your letter of 25th ult. requesting an expression of my opinion 
as to the question “Should the American Men Mortality Table Be Made 
Permissive as a Legal Valuation Standard?,” and referring to Mr. W. M. 
Corcoran’s recent paper bearing this title. 

This question is, in my opinion, one of the most important now before 
the actuaries of the United States, and it must be admitted that Mr. 
Corcoran made a comprehensive and able survey of the subject in his 
paper. No American actuary can feel entirely satisfied with the con- 
tinuous and practically compulsory use of an obsolete and manufactured 
Table such as the American Experience, and it is beyond doubt that 
sometime some other table must take its place. 

Those actuaries who oppose the present adoption whether Permissive 
or otherwise, of the American Men Table, have usually pointed to the 
Influenza-Pneumonia epidemic combined with War mortality, which 
affected our mortality so tremendously in the year 1918-19. This is not 
a phase which we can pass over lightly and attempt to rebut by obser- 
vation of the remarkably low mortality experienced in this country dur- 
ing the last quinquennium. Our business does not deal with periods of 
ten, twenty, or even thirty years. We must adopt a mental outlook 
or vista on broader lines than such comparatively short periods and 
attempt to weigh the various factors of future mortality, bearing in 
mind the experience of the past. Considering the Influenza-Pneumonia 
risk alone, we can see that each such epidemic in civilized times has 
been tremendously greater than the previous epidemic. How can we 
tell that another pandemic of Influenza-Pneumonia may not strike 
the world within the next 25 years and bear the same relation to that 
of 1918-19 as it did to the epidemic of 1890? 

Be it noted that the 1918-19 epidemic was most destructive at these 
same young ages in which we in 1925 consider the American Experience 
Table most inaccurate, and there is at least a possibility, as it seems 
to me, that a further and more violent epidemic may occur, during 
which we should regret the inadequacy of our mortality rates at young 
ages if we were to adopt the American Men Table. 

One cannot, of course, begin to foresee every possibility, but on the 
other hand it is almost impossible for Life Insurance Companies to be 
too careful in their estimate of mortality rates. In this connection it 
would seem that if the main reason for adoption of the American 
Men Table as a Statutory Valuation Standard is an immediate and 
vigorous reduction of premium rates at the younger ages, it is indeed 
a question as to whether this would be for the best interest of the 
insuring public and a large number of Non-Participating companies 
who are giving a very important service to their clients. 

It is impossible in a brief letter to do justice to the many other 
phases of this question, and I therefore thought it best to dwell on one 
aspect, which has, perhaps, not been discussed as‘ fully as the others. 

My opinion is that we should meantime adopt a Fabian policy, look- 


4 


ing to the preparation in the not too distant future of a table which 
we shall be satisfied is up to date and as much as possible non-discrimi- 
natory between the insured of different ages at issue. 
J. C. Cameron, Vice-President and Actuary, 
Great Southern Life Insurance Company, 


December 3, 1925. 


[To THE Eprtor or THE SPECTATOR] 

I do not see any good reason why the American Men Mortality Table 
should not be made permissive as a legal valuation standard, but there 
is considerable question as to whether it would be advisable for the 
company to adopt it. 

It is doubtful whether it would be safe for a company to make any 
reduction in premiums, even if the American Men Table were adopted. 
The loading on our present basis is not sufficient to cover the expenses 
of management or even the agents’ commissions in most cases, and it 
has been the practice in the past to expect to make up the loss in load- 
ing on account of mortality savings. There is danger that a company 
might continue the losses from loading and then find the gain from 
mortality insufficient to off-set expenses. 

A company that adopts the American Men Table of Mortality would 
have to use particular care in the surrender charge used before calcu- 
lating the extended insurance. The expense of looking after the extended 
insurance is made up from mortality savings on the American Experience 
Table. On the American Men Table, a special charge would have to 
be made to provide for this expense. 

This company realizes that the reserve standard of American Exper- 
ience of 3% per cent interest is higher than is necessary and on that 
account, we are making all our non-participating policies provide for 
an exchange for an annual dividend policy at the end of the premium 
paying period or at the end of twenty years, whichever is the shorter. 
If the American Men Table were adopted, we would probably have to 
discontinue this benefit as our margin would be reduced considerably. 

: C. A. McConacuy, Actuary, 
Continental Life Insurance Company, St. Louis. 


Dec. 1, 1925. 


[To THE Eprtor or THE SPECTATOR] 

I have your letter of November 20th asking for my views on the 
advisability or practicability of substituting the American Men Table 
for the American Experience Table for valuation and rate making pur- 
poses by Legal Reserve Companies, or making use of either table optional 
for such purpose. 

Our company being on the Mutual Legal Reserve basis is not directly 
interested in this controversy because, with rates based on the American 
Experience Table any surplus accumulated as result of a more favorable 
experience than that indicated in said table, is returned to the policy- 
holders, thus furnishing them life insurance at cost. 

If the American Men Table was substituted for rate making and 
valuation purposes, the surplus would be less and consequently the annual 
dividends would be lower. The ultimate effect upon the insured being 
that the net cost would be practically the same as when rates and 
reserves were based on the American Experience Table. . For this 
reason Companies like ours are inclined to assume a neutral position 
and leave the debate on this question in the hands of the able advocates 
for and against this change who are connected with non-participating 
stock companies, which are primarily the ones which will be effected by 
the change if made. W. B. Kerr, Actuary, 

Springfield Life Insurance Company. 

Dec. 19, 1925. 
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DEPENDENCY IN OLD AGE 

ITH the bugbear of a_ possibly 

dependent old age looming ever 
larger as the years roll by, the average 
man or woman has an ever-increasing 
personal interest in the question as to 
the likelihood of his or her falling into 
that dreaded condition. Life insurance 
agents, when setting forth the benefits of 
the protection they sell, frequently use 
such estimates as are available to them to 
emphasize the desirability of buying and 
maintaining life or endowment insurance 
in order to forestall the unhappy condi- 
tion of dependency in old age, which, it 
has been freely asserted, overtakes a very 
considerable percentage of those reach- 
ing the age of 65 years. THE SPECTATOR 
has always been disinclined to use such 
estimates, and, if using them, carefully 
states that there is not known to be a 
reliable foundation for them. 

Now, however, a commission appointed 
by the Massachusetts legislature has made 
exhaustive investigations, and, basing its 
conclusions on personal interviews with 
over 19,000 people 65 years of age and 
over not in receipt of public charity (or 
with members of their families), and 
upon reliable reports concerning 12,000 
more persons in the same age group who 
are in receipt of charity, it estimates that 
in Massachusetts there are 225,000 per- 
sons 65 years of age or over, of whom 
189,894 are classified as “not supported 
by public funds or by private organized 
charity (non-dependent aged).” Thus, 
the proportion of non-dependents 65 


TT oat id 


years of age or over, as compiled by the 
commission, is over 84 per cent of all per- 
sons of those ages. By a curious coin- 
cidence, the proportion of those surviv- 
ing at age of 65 who are not self-support- 
ing, as given in one of the current leaflets 
dealing with this subject, is 84 per cent, 
thus attempting to show the reverse. 

However, the fact that a person of 65 
is classed by the commission as a non- 
dependent does not mean that such a per- 
son is financially equipped to live in easy 
comfort, but only that a bare living is rea- 
sonably assured; for in drafting a legis- 
lative bill to provide for old-age assist- 
ance, the commission says: 

“We have been led to the choice of 
$3,000 in property as the maximum sum 
which a person may own and still be en- 
titled to receive assistance, by the con- 
sideration that this amount will permit 
many beneficiaries to occupy homes of 
their own without being deprived of State 
assistance. Likewise the maximum limit 
of $365 a year as personal income which 
a person may have and yet receive State 
assistance has been chosen as being the 
smallest amount which will enable life to 
be maintained under decent conditions.” 

While three members of the Massachu- 
setts Commission advocate the establish- 
ment of a division of old age assistance in 
the department of public welfare, the 
other two members, former insurance 
commissioner F. Hardison and Allyn A. 
Young, present a minority report in 
which they oppose the establishment and 
maintenance of a system of non-contrib- 
utory old age pensions, 

The foregoing facts, while indicating 
that a larger proportion of persons aged 
65 years or over are non-dependent than 
has been commonly believed to be the 
case, do not detract at all from the de- 
sirability of utilizing the institution of 
life insurance in the reduction of old-age 
dependency. There are so many possible 
variations in the way in which the life 
and endowment insurance principle may 
be practically applied to the alleviation 
of the sorrows of old age that every live 
agent can present plans to meet the par- 
ticular requirements of each of his clients 
or prospects. 

The adoption of any method of caring 
for aged workers which does not involve 
some effort on their part during pro- 
ductive years is not a sound principle. 
Such a method is charity wasted. 
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NEW ORLEANS NEWS-LETTER 
O’Hagerty Sees Need for New Fire Insur- 
ance Code in Louisiana 


New Orteans, Jan. 23.—The General As- 
sembly of the State of Louisiana will convene 
on the first Monday in the month of May 
of this year. 

The interests of the people call for a revis- 
ion of our fire insurance code, and it seems to 
me that the Louisiana Insurance Society should, 
without delay, make the necessary preparation 
to take up and push this most important work 
to a successful culmination. 

It has been said that “he who determines half 
succeeds,” and if determination can win one- 
half of the battle the joint ability and stead- 
fast energy of President Petrie and his asso- 
ciates should win the other half. 

There are laws upon our statute books which 
were designed to oppress and embarrass the fire 
insurance companies, but whose only effect has 
been to make more difficult the road the peo- 
place have to travel and add greater weight to 
the burden they have to carry, especially those 
of modest station and still more modest fortune. 

And the only power which can lighten their 
burden is the power which placed it on their 
backs. 

Experience forcibly and abundantly demon- 
strates that no man, no matter how ingenious, 
how clever or how shrewd he may be, can 
frame any law or devise any system of legis- 
lation which will injure the fire insurance com- 
panies without at the same time inflicting much 
greater injury upon the people. 

Of course, laws can be framed and passed 
which would impose conditions to which the 
fire insurance companies could not conform and 
live, but the legislature is powerless to compel 
aman or a corporation to do business at a loss, 
and if such were attempted the companies 
would simply put up the shutters, close the shop 
and retire from the field of business. 

Can anyone estimate the injury which would 
follow the practical outlawing of the system 
of fire insurance? ; 

It should be clearly understood at the outset 
that the fire insurance companies do not seek 
legislation in their behalf. 

When their representatives appear before 
legislative bodies in opposition to or in advocacy 
of particular legislation, they are serving not 
a selfish but a public interest, as the interests of 
their companies will receive less harm or less 
benefit from the enactment into law of the 
pending measures than will those of the people 
at large. 

Real insurance men whose ambitions soar 
higher than the desire to be ranked as mere 
garnerers of commissions, and who place ser- 
vice on a plane if not higher at least as high 
as that of profit, feel it to be their duty to give 
the benefit of such information or knowledge 
as they may possess, and of such experience as 
they may have acquired, to the people’s repre- 
sentatives to guide and to help them in the 
performance of their duty to their constituents. 

O’Hacerty, 








Life Insurance 


THE SPECTATOR 


Thursday 








WILL MEET IN DETROIT 


American Life Convention Will Hold An- 
nual Meeting Early in September 


The Book-Cadillac Hotel has been selected 
as headquarters for the annual meeting of the 
American Life Convention which will be held 
in Detroit, Wednesday, Thursday and Friday, 
September 1, 2 and 3, 1926. The legal section 
holds its annual meeting at the same place, 
August 30 and 31. 

The annual meeting of the medical section 
of the American Life Convention will be held 
at the Broadmoor Hotel, Colorado Springs, 
Colorado, June 8, 9 and 10, 1926. Dr. J. B. 
Steele, medical director of the Volunteer State 
Life, Chattanooga, chairman of the section, 
and Dr. James T. Montgomery, medical direct- 
or of the Southland Life, Dallas, chairman of 
the program committee, are at work upon the 
program, which promises some unusually inter- 
esting features. 


James F. Egan Joins Ohio National Life 

James F. Egan, formerly superintendent of 
agencies of the Standard Life, before its com- 
bination with the International Life of St. 
Louis, and later connected with the executive 
department of the International Life, up to 
the time of the retirement of President J. R. 
Paisley, is now connected with the Ohio Na- 
tional Life, of Cincinnati. 

Mr. Egan’s duties with the Ohio National 
will be largely in the field department, under 
the direction of President T. W. Appleby. His 
official title is special home office representa- 
tive. For a time, it is understood, Mr. Egan 
will make his headquarters in Chicago, while 
developing the field organization in the States 
of Illinois, Iowa, Missouri and Nebraska. 

Mr. Egan made a splendid record as an 
agency organizer while serving as superintend- 
ent of agencies of the Standard Life. He is 
particularly well known in the life field of 
the Central West, and his friends in that terri- 
tory will be glad to know that he will serve 
his company in this field. 


John M. Holcombe Leaves Property to 
Children 

The will of the late John M. Holcombe, 
Sr., formerly chairman of the board of direct- 
ors of the Phoenix Mutual Life Insurance 
Company, was filed last week, naming as bene- 
ficiaries Mr. Holcombe’s two sons and daugh- 
ter, Harold G. Holcombe, John M. Holcombe, 
Jr., and Emily M. Holcombe. 

The family homestead at 79 Spring street, 
Hartford, together with the land which has 
been connected with it for many years, that 
is, 200 feet on Spring street from the north 
boundary, to a line running westerly at right 
angles with Spring street, to the western boun- 
dary, is bequeathed to Harold G Holcombe, 
while bequests of $50,000 each are made to 
Emily M. Holcombe and John M. Holcombe, 
Jr. The remainder of the estate, including the 
contents of the house mentioned, is bequeathed 
in equal shares to the three children. The two 
sons are named as executors, 


STATE LIFE OF INDIANA BUYS HOME 
OFFICE SITE 
Company Plans Monumental Building to 
Harmonize With War Memorial 
INDIANAPOLIS, IND., January 23.—Sale of 
Shortridge High School, Indianapolis, to the 
State Life Insurance Company for $641,000 
has been approved by the board of school com- 
missioners. The bid was $5,000 higher than 
the next. Charles F. Coffin, vice-president of 
the insurance company, announced that his 
company would build a home office building 
when the new Shortridge high school building 
had been completed. The site comprises an 
entire block directly across from the $10,000,- 
000 war memorial being built for national of- 
fices of the American Legion. 





The building will be of monumental archj. 
tecture, which will harmonize with the war 
memorial. It is the plan to place the building 
in the center of the block, the structure to be 
about four stories high. The grounds will be 
landscaped and decorated in harmony with the 
entire plaza scheme. 


Arthur Hunter Correspondent for Institute 
of French Actuaries 


The Institute of French Actuaries has just 
notified Arthur Hunter, chief actuary of the 
New York Life Insurance Company, that he has 
been granted the title of corresponding member 
of the Institute. Mr. Hunter was elected to 
take the place of the late David Parks Fackler, 








a shoe that fits.” 


customer. 








THE POLICY 
THAT FITS 


In a certain shoe store there is a sign which 
ce ’ ‘ f 
says, “Don’t ask for your number; ask for 


We now and then hear of a policy that has 
been given up because the insured did not 
think it fitted. Any reliable form of life 
insurance 1s valuable, but 1t sometimes 
occurs that the agent in selling does not go 
thoroughly enough 1nto the case to ascertain 
the real life insurance needs of his prospect, 
and so the policy sold may not be the one 
best adapted to those needs. 


The life insurance man 1s a specialist; his 
prospect 1s a layman. As a specialist he 
should know his business sufficiently well 
to sell the policy that fits the needs of the 
prospect and thus make him a satisfied 


Insurance Company of America 
Epwarp D. DurrFig.p, President 
Home Office, Newark, New Jersey 
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HEADS BANKERS LIFE 


Gerald S. Nollen Succeeds Late 
George Kuhns 


WAS VICE-PRESIDENT 








Is Native lowan—Prominent in Civic and 
Educational Centers—Brother to 
Henry S. Nollen 
Des Mornes, IA., January 22.—The selection 
of Gerald Scholte Nollen to succeed the late 
George Kuhns to the presidency of the Bankers 
Life Company advances a native son of Iowa 
to one of the most important positions in life 
insurance activities in the middle west. He not 
only knows life insurance in all of its ramifi- 
cations, but in addition to this knowledge he is 
4 man of affairs, a leader in civic movements 

and an enthusiast in community betterment. 

Mr. Nollen was born in Pella, Iowa, August 
29, 1880. He was graduated from Grinnell 
college in 1902 and immediately joined the Des 
Moines company. The following year he trans- 
ferred to the Royal Union Life and 1904 found 
him an employee of the Equitable Life. He 
became an acuary of the Equitable in 1908 
and served in that capacity till 1912, when he 
resigned. 

Mr. Nollen’s return to the Bankers Life at 
that time was as an actuary, in which capacity 
his ability gained quick recognition and he was 
honored the following year with election te the 
board of directors and appointment as secre- 
tary. He gave up the secretaryship in 1919, 
when elevated to the office of vice-president. 
An excellent portrait of Mr. Nollen appears as 
a supplement to this issue of THE SPECTATOR. 

During his busy career as an insurance ex- 
ecutive, Mr. Nollen has found much time to 
serve his alma mater and his city in a number 
of important capacities. He was one of the 
organizers of the Des Moines Public Welfare 
bureau, under which the work of more than 
30 independent welfare organizations was co- 
ordinated. He also has served on the govern- 
ing board of the Roadside Settlement, the local 
chapter of the Boy Scouts, and the former 
Associated Charities. He has been active in the 
Chamber of Commerce and was a member of 
the directory board. 

He has long heen a member of the board of 
trustees of Grinnell College, and is now chair- 
man of a campaign to raise $1,000,000 additional 
endowment. 

He holds membership in the National Eco- 
omic League, the State Historical Society, the 
Iowa Life Underwriters Association, and the 
Des Moines, Wakonda, Pow Wow and Prairie 
Clubs, 

Gerard Nollen is a brother of Henry S. Nol- 
len, president of the Equitable Life of Iowa, 
and Dean John S. Nollen, of Grinnell College. 


Joins American Life Convention 
The Canada Life Assurance Company of 
Toronto has been admitted to membership in 
the American Life Convention, being the first 
Canadian company to become affiliated with 
the organization. 


HEARINGS ON FIRST YEAR 
DIVIDENDS 


James A. Beha Gets Opinions Prior to 
Deciding Upon Ruling 

James A. Beha, Superintendent of Insurance 
for the State of New York, held hearings 
last Thursday on first year dividends, in- 
surance on the lives of children below ages 
fifteen and expense margins furnished by low 
premium policies. More than fifty life com- 
pany representatives were present. 

The following questions were covered in the 
discussion on first year dividends: Whether or 
not it is contrary to Section 83 of the In- 
surance law to make payments of dividends 
contingent upon payment of the premium for 
the following year; whether it is equitable, re- 
gardless of the law, to make dividends so con- 
tingent; how should first year expenses be 
charged in determining surplus available for 
the first year dividend. 

It was stated that if it is equitable to use a 
contingent dividend and if the legislature pro- 
hibited New York companies from using it, 
no foreign company doing business in that State 
should be allowed to use it, and that the 
Superintendent was justified in using section 
32 to make this rule uniform. 

Other views were that acquisition expenses 
should be charged against the business as a 
whole, thus creating surplus for the first year 
dividends, or that the company, as a whole, 
should lend the first year business sufficient 
funds to make possible the payment of first 
year dividends, contingent on the payment of 
the second premium. 

The companies were opposed to the pro- 
posed amendment regarding expense margins 
furnished by low premium policies. During 
the discussion it was shown that margins on 
certain of such policies, figured in accordance 
with section 97, were actually larger than the 
premiums collected. The companies said that 
margins should be figured on business as a 
whole, not on individual plans of insurance, 
while it has been held by the department, since 
the Armstrong law, that there must be enough 
left from the premium charge to pay the cost 
of one year’s insurance. 

The proposed amendment on children’s in- 
surance requires the companies to confine the 
insurance to the limits stated in the law. At 
present some companies are writing large 
amounts at ages I0-I5. 

Hugh D. Hart to Speak Before New York 
Life Underwriters 

Hugh D. Hart, of the Hart & Eubank 
Agency, which led the country in production 
during the past year, will talk on “Outside 
Aids to Life Insurance Selling” at the Feb- 
ruary meeting of the Life Underwriters Asso- 
ciation of New York, to be held at the Hotel 
Astor, New York city, February 9. The other 
speaker will be George H. Harris, supervisor 
of field service for the Sun Life of Canada, 
whose topic is scheduled as “Life Insurance- 
Sales and Salesmen.” George A. Kederich, 
president, will preside: 


7 


INTER=SOUTHERN LIFE 


Internal Difficulties Again Manifest 
Themselves 








JAMES R. DUFFIN OPPOSED 





Directors Meeting to Be Held This Week 
—Future of Officers Uncertain— 
Rumors of Stock Sale 

LoursvittE, Ky., January 25.—Directors of 
the Inter-Southern Life Insurance Company 
will meet here Wednesday to elect officers. It 
is expected that James R. Duffin and others 
of the officers will fail of re-election. Any 
guess as to who the new head of the company 
will be would be only a guess 

At a_ stockholders’ meeting here Friday, 
which was adjourned from Wednesday, the 
following new directors were chosen: D. C. 
Stimson, of Owensboro; Hugh Fleece, presi- 
dent Bankers Trust Company, Louisville, who 
was re-elected; Judge I. H. Thurman, presi- 
dent of the National Bank of Springfield, Ky.; 
R. P. Taylor, president of the Clark County 
National Bank, of Winchester, Ky.; John E. 
Huhn, first vice-president of the Liberty In- 
surance Bank, of Louisville, and Paul F. 
Semonin, real estate dealer, of Louisville. 

At both meetings of the stocholders, the 
stockholders’ protective. committee, composed 
of W. F. Bradshaw, Paducah; Clark Patter- 
son, of Mt. Sterling; J. Guthrie Coke, of 
Auburn; Ralph M. Barker, of Carrollton, 
and Lee L. Miles, of Louisville, held and voted 
more than four-fifths of all the stock repre- 
sented at the meeting. 

Interests back of this committee are in con- 
trol of the company. It was understood that 
Mr. Duffin and Dinwiddie Lampton were in 
Nashville Thursday engaged in an effort to sell 
the company to Nashville men and that they re- 
turned with-an offer to buy the holdings of a 
limited number of stockholders. 

Mr. Bradshaw, who is chairman of the 
stockholders’ protective committee, said that 
this offer has not been formally submitted to 
members of the protective committee and called 
attention to the object in view at the time of 
the formation of the committee which was to 
protect the interests of all the stockholders and 
to retain the company in Louisville as a Ken- 
tucky institution. He said no sale of the com- 
pany is in contemplation. 

At neither meeting of the stockholders was 
any action taken on the alleged impairment of 
the capital of the company, as set forth in the 
report of Ernst & Ernst. 

S. M. Saufley, State Insurance Commis- 
sioner, said he knew nothing of the reported 
negotiations for sale of the company, except 
rumors he had heard and read. 

When the officers of the company are elected 
Wednesday, it is probable a statement relative 
to making good the alleged impairment of the 
capital and surplus will be made. 

* * x 
STOCKHOLDERS’ MEETING 
Meeting of the stockholders of the Inter- 
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INTER-SOUTHERN LIFE INSURANCE 
COMPANY TERRITORY 





In all the Realm of Preparedness 
Next to 


“THE ROCK OF AGES” 


viele Comes the Bulwark of Life Insurance 





Pe NNSYLVAWIA 





Kentucky 
The Inter-Southern Life affords those who are looking about for their 
life work a three-fold profit for everything they do. 


A Profit in Money. 
A Profit in Service. 
A Profit in Gratitude. 








If you have vision, 
If you believe in yourself, 
If you believe in earnest effort 


then in this territory of ten states, somewhere there is a place and a 
plan for you with this Company. 


Inter-Southern Life Insurance Co. 
Louisville, Ky. 
Is A Good Company 


Clean - Strong - Progressive 











































The Union Central Life Insurance Company 


Cincinnati, Ohio 


requests the pleasure of your attention on the air every Sunday Evening at a quarter past 
nine o’cJock, Centra] Standard Time 


to meet 


Mr. Siegmund Culp 


and his twelve piece orchestra of 


Cincinnati Symphony Orchestra Artists 


At a later date there will be more brief health talks by the Union Central Medical Director, 
Dr. William Muhlberg, for our mutual welfare, that the mortality rate may be lower and 
dividends higher in both your company and ours. 


Station WSAI Wave Length 325.9 




















ee 









E Janua’ 


—_— 


Southe: 
session 
here F 
for the 
Bingha 
Louisvi 
years a 
Five 
tion for 
opposin 
R. Duf 
didate 1 
the hig 
drawn 
pated n 
“slate” 
It fel 
of Loui 
the “w 
chairme 
tions in 
Stimsot 
Compar 
director 
This 
faction 
ber of 
took th 
half of 
ination 
ers Tru 
Compar 
chester, 
Nationa 
Springfi 
Nationa 
cago ca 
of the ] 
Paul W 
Mr. I 
re-electi 
Nomi 
tion ent 
unsucces 
by but 
highest 
shares. 
The e 
candidat 
strength 
control | 
It wil 
rectors’ 
faction 
pose My 
have op: 
dency, 
be in th 
tion. M 


STANLEY 


Amon; 
nominate 
genstein, 
Bank an 
Stanley 
company 
the Duff 
Just y 





Tsday 





| 





sree 


F January 28, 1926 





THE SPECTATOR 





Life Insurance 











——oooooooooooooooam=s 


Southern Life Insurance Company in annual 
session at the home offices of the company 
here Friday was marked by a signal victory 
for the faction headed by Judge Robert Worth 
Bingham, publisher and former mayor of 
Louisville, and his chief ally, Percy Haly, for 
years a stormy petrel in Kentucky politics. 

" Five of the six candidates placed in nomina- 
tion for directors of the company by the forces 
opposing those associated with President James 
R. Duffin were successful, while the lone can- 
didate nominated by the Duffin group received 
the highest vote. The Bingham forces had 
drawn their lines carefully and had _ antici- 
pated no hitch in their plans to put over their 
“sate” ticket. 

It fell to W. O. Head, also a former mayor 
of Louisville, however, to throw a wrench into 
the “works.” Hardly had Elwood Hamilton, 
chairman of the meeting, announced nomina- 
tions in order, than Mr. Head nominated D. C. 
Stimson, president of the Stimson Lumber 
Company, Owensboro, Ky., one of the retiring 
directors, for re-election. 

This move apparently took the anti-Duffin 
faction by surprise. W. F. Bradshaw, mem- 
ber of the stockholders’ protective committee, 
took the floor following Mr. Head and in be- 
half of the committee made the blanket nom- 
ination of Hugh Fleece, president of the Bank- 
ers Trust Company and the Bankers Mortgage 
Company, Louisville; R. P. Taylor, Win- 
chester, Ky., president of the Clark County 
National Bank; Judge Isaac T. Thurman, 
Springfield, Ky., president of the Springfield 
National Bank; Leonard F. Florsheim, Chi- 
cago capitalist; John FE. Huhn, vice-president 
of the Liberty Insurance Bank, Louisville, and 
Paul W. Semonin, Louisville real‘or. 

Mr. Fleece and Mr. Florsheim were up for 
re-election. P 

Nominations were then closed and the elec- 
tion entered into. Mr. Florsheim proved the 
unsuccessful “slate” candidace, being defeated 


io isk 


by but 127 votes. Mr. Stimson received the 
highest number of voces, polling 300,243 
shares, 


The election of the five protective committee 
candidates is have added sufficient 
strength to the Bingham faction to give them 
control of the directors. 

It will not be known definitely until the di- 
rectors’ meeting Wednesday, however, which 
faction has control. Directors known to op- 
pose Mr. Duffin refuse to admit that he will 
have opposition for re-election for the presi- 
dency, while supporters of Mr. Duffin claim to 
be in the dark as to the plans of the opposi- 
tion, Mr. Duffin will not discuss the matter. 


said, to 


Staytey Reep ann ExtswortH REGENSTEIN 
Out 

Among the retiring directors who were not 
nominated for re-election were Ellsworth Reg- 
genstein, director of the Central Savings 
Bank and Trust Company, Newport, Ky., and 
Stanley Reed, until recently secretary of the 
tompany. Both have been bitter opponents of 
the Duffin regime from the outset. 

Just what steps have been taken by the 








directors during the past few weeks to remove 
the impairment in the assets as shown by the 
official audit of Ernst & Ernst, Cleveland ac- 
countants, under the direction of the State in- 
surance department, was not disclosed at the 
stockholders’ meeting. It will be revealed at 
the directors’ meeting Wednesday, however, ac- 
cording to a statement made by Mr. Hamilton, 
who is regarded as the spokesman of the pro- 
tective committee and the executive committee. 

The directors also are expected to either 
verify the reported sale of a large block of the 
company stock or silence the persistent rumors 
with an emphatic denial. The rumor was freely 
discussed in groups of directors and stockhold- 
ers at the meeting Friday but no one would 
authorize a verification or denial. 

The meeting, originally scheduled for Wed- 
nesday, was postponed at the suggestion of 
Shelton M. Saufley, Insurance Commissioner 
of Kentucky, who not only represented the 
Kentucky department but the insurance depart- 
ments of all States in which the Inter-Southern 
is authorized to do business. 

Mr. Saufley suggested a week’s postponement, 
stating that it would allow the various fac- 
tions an opportunity to “iron out” certain dif- 
ferences. His suggestion was amended to Fri- 
day and put into the form of a motion by 
W. R. Stanfield, Ky., a stockholder. 

Prior to voting on the motion, which was 
ultimately carried, but one dissenting 
vote, that of a woman stockholder, Judge H. C. 
Apperson, Mt. Sterling, Ky., raised the ques- 
tion of the validity of the by-law which au- 
thorized the president of the company to act as 
chairman of a stockholders’ meeting. After 
this point of order had been raised, Mr. Brad- 
shaw, chairman of the stockholders’ protective 
committee, made a motion to elect another 
chairman in order that the legality of that 
meeting or the subsequent meeting might not 
be questioned. Mr. Hamilton was elected 
chairman unanimously and in turn appointed 
Mr. Bradshaw and W. W. Moore, vice-presi- 
dent of the company, members of the creden- 
tials committee, to list the number of stock- 
holders present and the number of shares rep- 
resented by proxies. 


with 


COMMISSIONER WorKS FOR SETTLEMENT 

In suggesting a continuance, Mr. Saufley 
said, “My only object in suggesting that the 
meeting be postponed until Friday was for the 
purpose of ironing out, if possible certain prob- 
lems with which the officers and directors are 
confronted. 

The six directors chosen Friday were for 
terms of three years. The hoard of twenty- 
four, upon which rests the duty of making 
good the impairment in the capital and sur- 
plus is made up as follows: 

William F. Bradshaw, banker, 
Ky.; J. Guthrie Coke, banker and farmer, 
Auburn, Ky.; Lee L. Miles, president Louis- 
ville Taxicab Company; Ralph M. Barker, to- 
bacco broker, Carrollton, Ky.; Clark B. Pat- 
terson, banker, Mt. Sterling, Ky.; Edward H. 
Hilliard, broker, Louisville; Hugh B. Fleece, 

(Concluded on page 12) 
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Paducah, 


JAMES A. WHITMORE PROMOTED 
Becomes Agency Manager of Phoenix 
Mutual Life 


James A. Whitmore, assistant agency man- 
ager of the Phoenix Mutual Life Insurance 
Company of Hartford, was appointed manager 
at the meeting of directors of the company 
held last week. The position was formerly 
held by WinslowRussell, vice-president. Arthur 
M. Collens was elected vice-president, his for- 
mer title of financial vice-president being 
dropped. 

The officers of the company were re-elected 
as follows: President, A. A. Welch; vice- 
presidents, Silas H. Cornwell, Winslow Rus- 
sell, and Arthur M. Collens; secretary, Harry 
E. Johnson; assistant secretaries, Russell L. 
Jones, Howard Goodwin, Charles E. Johnston, 
M. GC. Terrill and Albert H. Yost. 

Mr. Whitmore has been assistant manager 





James A. WHITMORE 


since November, 1924, being general agent in 
New York city for the Home Life before join- 
ing the Phoenix Mutual. Mr. Collens will 
continue to have supervision and direction of 
the financial investments and other financial 
affairs of the company. Mr. Russell will still 
be the main factor in the promotion of the 
company’s selling activities and will look after 
the supervision of the agents, but in the capac- 
ity of vice-president only and not as vice- 
president and agency manager, the latter title 
being given to Mr. Whitmore. 

The directors adopted a resolution of appre- 
ciation of services rendered by the late John 
M. Holcombe, chairman of the board. 


Additional Agency Results in 1925 

Further reports upon new business written 
by general agencies in 1925 are presented be- 
low: 

R. M. Ryan, Detroit, Mich. (Equitable Life, 
New York)—1925, $17,124,276; 1924, $14,005,- 
2902; 1923, $12,240,381; 1022, $09,776,873; 1921, 
$7,539,848. 

F. B. Summers, Omaha, Nebr. (New York 
Life)—1925, $4,950,000; 1924, $3,650,000; 1023, 
$3,700,000; 1022, $3,150,000; 1921, $4,000,000. 

Wellis & Tryon, Philadelphia, Pa. (Equi- 


table Life, Des Moines)—1925, $3,137,976. 
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INSURANCE EXEMPTIONS IN INCOME 
TAX LAW 


Changes Made in Senate Bill Refer Chiefly 
to Income Forms 


WasHIncToN, D. C., January 25.—Specifica- 
tion of the extent to which insurance is exempt 
from tax as income under the revenue law is 
made by the Senate finance committee in the 
bill reported last week to the Senate. 

The existing law provides that the proceeds 
of life insurance policies paid upon the death 
of the insured are exempt. This makes no 
provision for payment in instalments and in 
order to protect insurance paid in that manner 
the House inserted an. amendment in section 
213 so that proceeds “paid by reason of the 
death” of the insured would be exempt. In 
order to prevent an exemption of earnings, 
however, where the amount payable under the 
policy is placed in trust upon the death of the 
insured, and the earnings thereon paid, the 
finance committee inserted a further amend- 
ment providing specifically that such payments 
shall be included in gross income. 

The provisions regarding a return of pre- 
miums paid under a life insurance, endowment 
or annuity cortract, which are now exempt 
only when returned to the insured, were broad- 
ened by the committee so as to have granted 
to the various persons to whom the payments 
are made an exemption of an amount equal 
to their proportionate shares of the premiums 
paid. 

In the case of an assignment for a valuable 





American Life 
Reinsurance Co. 


OFFICES 


DALLAS 
HOME OFFICE BUILDING 


CHICAGO 
29 S. LA SALLE ST. 


PROMPT SERVICE 
FROM BOTH OFFICES 
MAXIMUM SECURITY 
TO TREATY HOLDERS 


A. C. BIGGER, President 
FRED D.STRUDELL, Vice-President 
MORTON BIGGER, Secretary 
W. SIMPSON, Medical Director 
BERT H. ZAHNER, Chicago Mgr. 








consideration, the exemptions in both instances 
are limited to the consideration and the pre- 
miums paid by the assignee. 


ExcLusIons FROM Gross INCOME 


As carried in the Senate bill, section 213, 
defining what shall be excluded from gross 
income, provides for the exemption, as fol- 
lows: 

Amounts received under a life insurance con- 
rract paid by reason of the death of the insured, 
whether in a single sum or in instalments (but 
if such amounts are held by the insurer under 
an agreement to pay interest thereon, the in- 
terest payments shall be included in gross in- 
come) ; 

Amounts received (other than amounts paid 
by reason of the death of the insured and inter- 
est payments on such amounts) under a life in- 
surance, endowment, or annuity contract, .but 
only to the extent that such amounts do not 
exceed the premiums or consideration paid, 
whether or not paid during the taxable year. 
In the case of a transfer for a valuable con- 
sideration, by assignment or otherwise, of a 
life insurance, endowment, or annuity contract, 
or any interest therein, only the actual value 
of such consideration and the amount of the 
premiums and other sums subsequently paid by 
the transferee shall be exempt from taxation 
under paragraph (1) or this paragraph. 


House ProposAL REFUSED 

The only other change affecting insurance 
to be made by the committee was in its re- 
fusal to accept the House proposal to entirely 
exempt from tax farmers or other mutual fire 
companies or associations whose income is 
used or held for the purpose of meeting losses 
and expenses. These companies are left, as 
at present, with exemption only if not ex- 
ceeding 15 per cent of their income is derived 
from other sources. Similar hail, cyclone and 
casualty companies, however, are relieved of 
tax regardless of the amount of their income 
received from sources other than assessments, 
as provided in the House bill. 


Lincoln National Life Meeting 


The program, together with the dates and 
meeting places of the 1926 sectional Meetings 
of the Lincoln National Life Insurance Com. 
pany of Fort Wayne, Ind., has been arrangeg, 
Agency demonstrations are on the program, 
and in addition the following speakers ang 
topics: W. T. Shepard, vice-president anq 
manager of agencies, “Lincoln Life Ambj. 
tions”; A. L. Dern, superintendent of agen. 
cies, “Keeping Step’; Dr. W. E. Thornton, 
medical director, “Attitude of the Medical 
Department,” and Franklin B. Mead, secre. 
tary and actuary, “Underwriting Prineiples.” 

The places and dates are: Columbus, Ohio, 
February 15, 16 and 17; Chicago, IIl., Febry. 
ary 18, 19 and 20; Minneapolis, Minn., Feb. 
ruary 22, 23 and 24; Denver, Colo, February 
26; Butte, Mont., February 26; Salt Lake City, 
Utah, March 1 and 2; Seattle, Wash., March 
1 and 2; Portland, Ore., March 3; Los Angeles, 
Cal., March 8, 9 and 10; San Antonio, Tex, 
March 15, 16 and 17, and Kansas City, March 
and 24. 


rip’) & 
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Proposed Life Legislation in Virginia 

RicHMOND, Va., January 23.—A Dill has 
been offered in the Virginia Senate seeking 
to prohibit the life insurance companies from 
pleading suicide or execution under the law 
as a defense in resisting payment of a policy, 
unless the policy specifically excepts the com- 
pany from liability in such case. The bill also 
fixes one year as the contestable period in 
Virginia, except industrial policies not exceed- 
ing $350, and issued without medical examina- 
tion. Under these policies it allows a con- 
testable period of two years. The usual pro- 
vision in the contestable clause allows non- 
payment of premiums and failure to pay any 
extra premium required for military or naval 
service in time of war as a defense. 
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This Is a Good Company 


Its officers are all experienced field men. 


They know how to help you in a way 
that gets commissions. 


Buy Life Insurance from a Good Company 
Sell Life Insurance for a Good Company 


UNIVERSAL LIFE INSURANCE CO. 


Dubuque, Iowa 


. « President 
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Guarantee Fund Life Association, Omaha 

Excellent progress in 1925 is shown by the 
statement of the Guarantee Fund Life Asso- 
ciation, of Omaha, Neb., as of January 1, 1926, 
so that the Association, now in its twenty-fifth 
anniversary year, is stronger than ever before 
in its history. Among the notable gains made 
last year were the following: In assets, $1,- 
442,661; in surplus, $1,386,566, and in insur- 
ance in force, $5,035,750. The Association had 
a very favorable mortality experience last year, 
the actual having been but 42.69 per cent of the 
expected, while the death rate per $1000 of in- 
surance was but $5.45. This very satisfactory 
mortality experience, together with interest and 
rent collections amounting to $491,988, con- 
tributed largely toward the gratifying increase 
in surplus. The average rate of interest earned 
last year was 5.87 per cent. During the 24 
years which have elapsed since the Guarantee 
Fund Life was organized, it has paid $7,440,304 
for claims, and has, in addition, accumulated 
resources amounting to $9,636,489. After charg- 
ing against this sum liabilities aggregating $2,- 
004,072, there remains a surplus of $7,541,517. 
The assets are made up of cash and choice in- 
vestments as follows: Farm loans, $4,983,377; 
municipal and county bonds, $3,368,717; Lib- 
erty bonds, $100,000; home office building and 
real estate, $750,057; cash, $205,292; accrued 
interest, $228,146. The principal liability is 
the reserve required by law, $1,107,740, the 
other liabilities being the following: Reserve 
on income policies in process of payment, $710,- 
048; reserve for unreleased guarantee deposits, 
$54,006; accrued taxes and expenses, $55,000; 
claims $81,000 (no death 
losses proved and unpaid), and advance pre- 
miums and trust funds, $78,088. 


awaiting proofs, 


The Guaranteee Fund Life Association owns 
its substantial home office building, which is 
well located in the financial district at 18th and 
Douglas streets, Omaha. 


To show the exceptionally careful selection 





A Record of Service 


The year 1925 marks the seventy-fourth 
anniversary of the Massachusetts Mutual 
Life Insurance Company. Ever since 
1851 this Company has furnished unex- 
celled life insurance protection at a low 
net cost and has maintained its record of 
unswerving loyalty to its policyholders. 
The years have brought wonderful 
growth and prosperity. To-day, asin the 
past, the whole personnel of the Com- 
pany is imbued with the spirit of service, 
a spirit that permeates the entire activity 
of the organization 


JOSEPH C. BEHAN 
Superintendent of Agencies 


Massachusetts Mutual Life 
Insurance Company 


Springfield, Massachusetts 
Organized 1851 











of risks by the Association, it is only neces- 
sary to present the ratios of actual to expected 
mortality, which, year by year, have been as 
follows: 1902, 40.42 per cent; 1903, no deaths; 
1904, 21.58 per cent; 1905, no deaths; 1906, 
18.63 per cent; 1907, 19.76 per cent; 1908, 15.07 
per cent; 1909, 12.27 per cent; 1910, 29.66 per 
cent; IQII, 27.26 per cent; 1912, 31.07 per 
cent; I913, 35.10 per cent; IQI4, 34.41 per 
cent; 1915, 38.50 per cent; 1916, 40.39 per cent; 
1917, 42.93 per cent; 1918 (year of influenza 
epidemic), 88.56 per cent; 1919, 46.44 per cent; 
1920, 44.906 per cent; 1921, 43.37 per cent; 1922, 
51.07 per cent; 1923, 59.26 per cent; 1924, 49.91 
per cent; 1925, 42.69 per cent. 

Manifestly the record made last year by 
the Guarantee Fund Life Association is one 
with which the officers may well be pleased 
and which should be ‘very gratifying to the 
Association’s members and agents. Through 
its whole history the consecutive annual state- 
ments have shown almost uniformly large and 
increasing gains in assets, with a most favor- 
able mortality experience, even that in the in- 
fluenza year having been less than expected 
according to the mortality tables. The Asso- 
ciation now transacts business in 26 States 
and can offer attractive territory and contracts 
to qualified agents. It is purely mutual and 
operates on the assessment plan. J. C. Buf- 
fington, its president and organizer, has been 
its active executive official during its entire 
career, and its success has been due, in large 
measure, to the reputation it has won by 
means of its capable and equitable manage- 
ment The very efficient official staff of the 
Association is made up as follows: President, 
J. C. Buffington; vice-presidents, Edward M. 
Martin and J. W. Hughes; secretary-treasurer, 
R. E. Langdon; medical director, Dr. A. C. 
Stokes; assistant secretary and auditor, L. E. 
Gillespie; assistant secretaries, A. D. Hunter, 
J. F. Mulligan and J. F. Kinney; superinten- 
dent of agents, F. A. Hicks; cashier, J. S. 
Helgren; actuary, Jno. W. Barth; advertising 
manager, C. R. Connolly. 





Inheritance Tax Course for Life 
Underwriters 
The spring class of the New York Univer- 
sity Inheritance Tax Course for life under- 





BANG! 


New Territory— 
New Opportunities 


Have just opened Pennsylvania 
and California and have a number 
of very desirable openings for 
good men. Special Agents and 
District Managers can make fine 
connections. Also some good posi- 
tions open in Michigan, Indiana, 
Illinois, Kansas and Missouri. 


Address communications direct 
to Home Office, South Bend, Ind. 


Income Guaranty Company 


(STOCK COMPANY) 











writers will begin on Monday, February 1, 
1926. 

The fall class, now drawing to a close, has 
been a great success, due to the fine teaching 
and leadership of the lecturer, Leon Gilbert 
Simon, and to the high average of experience 
and ability of the students. Mr. Simon is one 
of the country’s leading specialists in this 
branch of life insurance practice. He is the 
author of the textbook on Inheritance Taxes, 
published by Harper & Bros. 





Philadelphia Life Insurance Company to 
Hold Second Annual Meeting of State 
Supervisors 
The Philadelphia Life Insurance Company 
has notified all of its supervisors that a Round 
Table Conference will be held at the home 
office of the company on February 11 and 12, 
1926. The first such affair was held by the 
company in February, 1925, and the success- 
ful results induced the company to make these 

conferences an annual event. 

An “Even Dozen” Plico supervisors will at- 
tend, representing as they do a like number of 
States. 





unlimited production. 


rights. 





Pittsburgh, Pa. 
General Agency of a Pennsylvania Company 
Territory unsurpassed and large enough for an 
Contract as good as the best, with exclusive 


Confidential communication invited from those 
with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THE SPECTATOR 
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Inter-Southern Life 
(Concluded from page 9) 


banker, Louisville; Attilla Cox, banker and at- 
torney, Louisville; Dinwiddie Lampton, presi- 
dent of the American Life and Accident In- 
surance Company, Louisville; James R. Duffin, 
president of the company; C. B. Nordeman, 
acting secretary; W. W. Moore, first vice- 
president; J. A. Donaldson, banker, Carrolton, 
Ky.; D. C. Stimson, lumber dealer, Owensboro, 
Ky.; W. B. Stanfield, banker, Maysfield, Ky.; 
George G. Summers, oil representative, Wich- 
ita Falls, Tex.; Earl S. Gwin, banker, Louis- 
ville; Edward F. Peter, banker, Louisville; 
William E. Massey, tobacco broker, Louisville; 
M. M. Parrish, general agent Inter-Southern, 
Gainesville, Fla.; John E. Huhn, banker, 
Louisville; Paul F. Semonin, Louisville real- 
tor: Issac H. Thurman, circuit judge, Spring- 
field, Ky.; R. P. Taylor, banker, Winchester, 
Ky. 


Cour sy PresmpENT DUFFIN 

It was smooth manipulation on the part of 
James R. Duffin, president of the Inter-South- 
ern Life Insurance Company, that resulted in 
the election of the only candidate he was able 
to have placed in nomination. 

When Elwood Hamilton, chairman of the 
meeting, called for noninations, William F. 
Bradshaw, chairman of the stockholders’ pro- 
tective committee, started to rise but former 
Mayor W. O. Head “heat him to it” and was 
recognized by the chair first. Mr. Head nom- 
inated D. ‘C. Stimson for re-election. Mr. 
Bradshaw was then recognized and offered the 
slate of six Mr. imme- 
diately moved nominations be closed. 

3efore the voting was entered into Mr. Brad- 
shaw asked for a recess and with other mem- 
committee retired 


names and Elwood 


bers of the stockholders’ 
to conference apparently with a view of with- 
drawing one of its candidates. After being 
closeted for more than half an hour the com- 
mittee reported that it was ready for the bal- 
loting to proceed with seven candidates in the 
field. 
they were unable to agree upon which name 
to withdraw and feeling confident that their 
six candidates would triumph over the lone 
candidate of the opposition by reason of the 
great amount of voting stock it held (the com- 
mittee is said to have pooled the majority 
stock) abandoned this plan. 

It was at this juncture, however, that the 
fine Italian hand of President Duffin was 
brought into play and saved the day for his 
candidate and resulted in him leading the race 
on the final count. Mr. Duffin explained that 
he held more than 7000 shares of stock in addi- 
tion to the more than 40,000 which he had 
heretofore pledged to the protective commit- 
tee. 

“T have the right under the by-laws to cast 
the votes I control for each of six candidates,” 
Mr. Duffin said, “and likewise I have the 
tight to cast the votes six times for one candi- 
date. I propose to exercise this right and 
cast the entire voting powe: f£ hold or some- 


It was rumored, though not verified, that 


thing more than 40,000 votes for Mr. Stimson. 
I not only owe this to him but to myself as 
well, as he was here as a director when I first 
came into the company and has been my loyal 
friend and advisor during that time.” 

It was said this angle of voting cumulatively 
was something unknown to some of the stock- 
holders, or at least it had been so long since 
it had been exercised it had been forgotten 
by them, and that some of the anti-Bingham 
faction took advantage of it to vote ‘their full 
strength for the lone Duffin candidate. 


Rumors oF SALE RIFE 

Although official verification was 
minority stockholders of the Inter-Southern 
Life Insurance Company attending the annual 
stockholders’ meeting held here Friday said 
they were convinced that a deal was pending 
whereby a block of at least 250,000 shares of 
the company’s stock would be taken over by 
a Nashville, Tenn., syndicate. Some of these, 
who were not averse to discussing the matter, 
venture so far as to name the firm and the re- 
ported sale price. 

The Nashville firm dickering for the pur- 
chase of the stock is said to be the Caldwell 
& Company, of which Rogers Caldwell is presi- 
dent. In addition to controlling a company in 
Nashville, Caldwell & Co., recently acquired 
control of the Missouri State Life Insurance 
Company, of St. Louis, a $62,000,000 corpora- 
tion. The Nashville syndicate in reality is 
said to represent large business interests in 
New York and other Eastern cities. The price 
said to have been agreed upon for the stock 
was placed anywhere from $2.50 to $3.50 a 
share, making the amount involved not less 
than $625,000 nor more than $875,000. 

Rumors of a sale of either the entire com- 
pany or a large block of the stock began cir- 
culating on Tuesday, the eve of the original 
date set for the annual meeting. One report 
had it that a Detroit company was dickering 
for the purchase of the majority stock. An- 
other was that a St. Louis firm had made an 
offer which was being considered. Officials 
of the company refused to verify these reports 
and subsequently took the same stand regard- 
ing the Nashville report. 


lacking, 


CoMMISSIONER WANTS ComMPANY TO REMAIN 
IN KENTUCKY 

Although Mr. Saufley, who was present at 
the stockholders’ meeting, said that he had no 
authority under the law to try to prevent the 
sale of any or all stock in the company, he 
did have the right to seek to save the company 
for Kentucky. “And I will use every resource 
at my command to keep the company a. Ken- 
tucky and Louisville institution,” Mr. Saufley 
said. The report of an impending sale reached 
the commissioner before the first stockholders’ 
meeting and he discussed the matter informally 
with members of the two factions, but later 
said he was unable to learn anything defini‘e. 

“I have heard rumors,” Mr. Saufley said, 
“that efforts are being made by outside inter- 
ests to purchase the company, and that a cer- 
tain faction -within the company is consider- 


2 


ing a sale. I do not know just how far the 
matter has gone, but the stockholders and pol. 
icyholders, a large majority of whom are Ken. 
tuckians, can rest assured that their interests 
will be fully protected. 


BOOKSTAVER AGENCY RECORD 


Organization Now Has $100,000,000 of 
Insurance in Force 


The Joseph D. Bookstaver Agency of The 
Travelers in New York City is the leader 
among the general and district agencies of that 
company for the sixth consecutive year. Its 
record is the more remarkable because there 
are twenty-four other Travelers’ agencies jn 
New York City with’ which it is in compe. 
tition in addition to the agencies of other com- 
panies. In the following statement of its pro. 
duction and financial standing, it is to be noted 
that graduates of the New York University 
course in life insurance are the high-score pro- 
Mr. Bookstaver says that the graduate 
of an established life 
earn 100 per cent more than the man who has 
never taken such a course. Here is the agency's 


ducers. 
insurance course can 


record: 


1. Volume—Total paid for, $21,000,000. 

The total insurance in force in the agency 
is $100,000,000. 

(The Life Insurance Pocket Index issued 
by The Spectator Company lists the sta- 
tistics of a total of 254 companies doing 
business in the United States at the begin- 
ning of 1925. Of this number, 200 com- 
panies had less than a total of $100,000,000 
in force and only 54 companies had more 
than $100,000,000 in force.) 

3. Premiums— Total first year 

$550,272. 

4. Over fifty per cent of the total insurance in 
force was effected during the last two 
and one-half years. 

Applications—Total number paid for, 4355. 


> 


paid for, 


Je 

6. Average premium per $1000 $28.54. 

7, Average amount per paid for application, 
$4822. 

8. Of twenty-five leaders, five are N. Y. U. 
graduates. 


9. These five paid for a total of $1,770,000, 
or an average of $354,000. 

10, Sixty:three agents paid for a total of 
$100,000 or more. 

11. The combined total of these sixty-three 
agents was $12,623,064.70, or an ave- 
rage per agent of $200,000. 

12. Fifty agents paid for more than $50,000 
but less than $100,000. 

13. The balance paid for less than $50.000. 


Kansas Forfeiture Law to Be Tested in 
March 

Topeka, Kan., January 23.—The test sut 
to determine the application of the Kansas 
forfeiture law relating to life insurance poli 
cies has been advanced seven months by th 
Kansas Supreme Court and will be heard 
March 3. The attorneys for the insurance 
companies and the attorney-general went be 
fore the court last week and pointed out the 
importance of the proceeding and the cout 
granted the advancement. The case would 
ordinarily be reached on the court docket next 
November. The March session of the cout 
was the earliest at which the case could b 
heard. 
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NEW ACTUARY FOR CENTRAL LIFE 
William F. Poorman Succeeds L. A. 
Anderson 
Des Mornes, Iowa, Jan. 25.—William F. 
Poorman was elected actuary of the Central 
Life Assurance Society of the United States at 
the annual meeting of the board of directors 

held last week. 

Mr. Poorman has been with the company 
since January I as actuary, succeeding L. A. 
Anderson, who resigned some months ago. 

After his graduation several years ago from 
the University of Michigan, Mr. Poorman be- 
came associated with the Lincoln National Life 
of Fort Wayne, Ind., and later with the 
Farmers National Insurance of Chicago, ac- 
cording to Oliver C. Miller, president of the 
Central Life Assurance. He is a member of 
the American Institute of Actuaries and of the 
Actuarial Society of America. 

New England Mutual Life Makes Large 
Gains 

Each successive annual statement of the old- 
est chartered life insurance company in Amer- 
ica—the New England Mutual Life, of Boston 
interest. Its eighty- 
second annual report, covering the operations 
of 1925, has been issued and shows that last 
year was the best in the company’s long and 
useful life. Large gains were made in every 
important item, some of them having been as 
follows: In new insurance, $13,691,875; in 
insurance in force, $76,344,849; in assets, $14,- 
166,354; in surplus, $755,880; in premium re- 
ceipts, $2,006,724; in total income, $2,707,352, 
and in payments to policyholders, $1,364,470. 
The volume of new business in 1925 was $117,- 
647,075, and the insurance in force at the end 
of the year was $857,420,816. With a pre- 
of $27,606,380, the total income 
was $36,306,420. and payments to policyhold- 
ers totaled $16,874,938, including dividends. 
Death claims paid aggregated $6,218,654, and 
the advantageous selection and persistency of 
the company’s business is indicated by the fact 
that the policies so maturing had been in force 
17.4 years, on the average, while the average 
age at death was 56.5 years. 

The assets of the company have reached the 
huge amount of $168,122,494, while its sur- 
Plus is now $11,004,649, after charging among 
liabilities a special contingency reserve of $1,- 
500,000 and surplus apportioned to policy- 
holders, payable in 1926, amounting to $6,650,- 


-is awaited with much 


mium income 


ooo. Last year’s business was bigger than that 
of any preceding year, and the company is now 
stronger than ever before. With its well- 
earned reputation for conservatism, equitable 
treatment of policyholders and agents, and pro- 


gressiveness, the continued growth and useful- 
ness of the New England Mutual Life are 


assured. 


American Life of Detroit Progressing 

During the past year excellent progress was 
made by the American Life Insurance Com- 
Detroit, Mich. It added $1,202,389 
which now aggregate $10,400,- 
569; it increased its surplus to policyholders 
by $94,000, bringing it up to $614,013; it made 
a net gain in insurance in force of about $5,- 
300,000, 
gating $75,800,525; and it 
000,000 to its policy reserve, 
reached the sum of ft 30. 


pany, of 
to its reserves, 


the policies outstanding now aggre- 
added about $1,- 
which 

The payment 


has now 


to policyholders and beneficiaries last year of 
$795,305 makes the total of such payments 
since organization $4,530,086, which, with the 
company’s present assets, makes the amount 
paid to and now held for the benefit and pro- 
tection of policyholders $14,930,654—truly a 
fine record for this company. President Clar- 
ence L. Ayres and his fellow officers have pro- 
duced results with which all who are identified 
with the company may well feel gratified. 


New York Life’s Record in 1925 

The new insurance paid for in 1925 in the 
New York Life Insurance Company reached 
the sum of $844,801,100, an increase of $08,- 
149,200, after the company had declined ap- 
plications for over $60,000,000. It closed the 
year with $5,219,083,929 of insurance in force, 
23,079,734. Its total income was 
and its payments to policyhold- 


a gain of $5 
$266,781 ,460, 
ers amounted to $132,872,711. 








EY.TRACTS FROM THE STATEMENTS OF LIFE COMPANIES FOR 1925 
The following figures from the statements of life insurance companies, covering the year 1925, have been compiled from returns made direct 


to The Spectator: 


















Total Total In- 
Admitted Surplus to Total Total New Insurance Increase 
Name and Location of Company Assets, Policy- Income Disburse- Paid-for in Force, Over 
Jan. 1,1926 holders* ments Insurance Jan. 1, 1926 Jan. 1, 1925 

Acacia Mouatosh, Washnnton, Do. i ciciss co ciaesces  Secasdaay jeeseoee, eeese 37,380,600 196,124,000 21,460,089 
American Life, Detroit... .............ee008 $10,394,128 $444,561 $2,993,568 $1,771,137 $13,225,332 $75,809,525 $5,331,085 
Atlas Life, Tulsa, Cj) 1 Re eee oe 1,507,735 545,668 668,762 482,044 6,196,225 19,051,191 1,477,735 
Calforaie State, Sacramento........ oe 9,061, 918 962,536 3,119,128 2,045,340 11,846,975 65,313,886 6,038,857 
CERMUG DHE: ROTM cca suacacssexetace: “Caduecnas  Gaaddtee  ‘avadaman Sees .... 128,563,000 578,660,000 92,980,224 
Cedar Rs apids, Cedar Rapids, Ia............ 2,618,181 250,344 649,790 343,146 3,136,185 17,599,610 1,055,601 
Conme Hiie DG DONG sauccscnccagesece®  “kubuxeel! «satewch.. “edeoaae  ( sedaaese 15,573,000 69,640,000 7,340,490 
Columbus Mutual, Columbus.............. 8,268,748 BOOKER kcesazee: ntescese. . vveecens 80,43 5,382 8,138,468 
Connecticut Mutual, Hartford. 131,218,594 9,808,303 27,228,628 17, ae 001 104,169,625 608,770,230 67,501,305 
Farmers Nationa!, Huntington............. 2,936,997 471,545 1,106,517 669 8,522,688 34,699,013 3,424,408 

a34,600,268 
Great Southern, Houston. ................. 17,776,184 1,762,753 4,051,596 3,855,198  ¢1,299,750 146,056,525 14,011,346 
Guarantee Fund, Life Assn., Omaha........ SORAe) aaieszed’ ‘aetanesi “xactskes, . Veneeees 167,089,250 ........ 
Guaranty Life, Davenport...............+. 3,271,455 180,348 1,072,064 645, 660 9,165,285 34,301,554 4,142,677 
PROM UGC NGM ROMs cocidsdhivbaeece Wetadade  cvaaduere  Leaeeader a- weaaagan 40,280,673 281,338,015 20,807,601 
Hinnerial Giles RORUMGs ccc csacccrecceess “cweoneae, ~acdeuesa. -aweasenen  adaateee, " aanmenne 195,068,289 19,000,033 
Indianapolis Life, Indianapolis 5,475,000 494,218 RO: een 55,000,000 9,320,476 
Feaneag EiG PODER: occ ccc ccccvecenncres 2,037,943 +643,611 577,461 *317, 813 6,634,753 18,052,560 4,012,882 
Lincoln Liberty, Lincoln................00¢ 974,720 249,583 523,781 352,119 5,500,000 14,130,000 2,869,784 
London Life, London, Ont................. SR kckccnates.. dsinoune “Suances... “ceenmeeel 211,000,000 31,053,199 
Louisiana State, Shreveport. .............0. 1,576,080 385,255 434,454 252,249 2,473,454 14,326,618 439,067 
Massachusetts Mutual, Springfield.......... 230,502,680 15,032,474 57,593,747 32,373,938 205,729,553 1,286,309,867 134,821,896 

47,815 5, ‘000 
Midland National, Watertown.............. 4,074,661 610,698 1,074,855 663,278 c188,000 28,626,000 3,954,403 
Midwest Life, Lmeoln. ...........scccccses 3,356,951 400,976 945,721 625,442 3,402,299 22,123,238 1,081,901 
Missouri State, St. Louis..............2006 62,000,000 ~....... yj A) eee §137,000,000 587,000,000 48,787,687 
DROMSEIUR EMO OMENS: oc oceeccccctecaces? edudeede. cctasenm csenantem. vusecared 10,809,620 42,929,071 5,289,662 
National Life, Montpelier.................. 98,750,831 5,447,292 21,528,205 17,232,010 75,462,293 462,130,851 40,564,992 
New England Mutual, Boston.............. 168,122,494 11,094,649 36,669,981 23,559,379 117,647,075 857,429,816 76,344,849 
Petia Bite. PO coc o< ea censnsveenconse 11,110,295 505,644 4,250,241 2,422,423 a 112,046,432 11,338,349 
Reinsurance Life, Des Moines 1,663,119 1, 000, 000 514,055 407,019 19,348,898 47,642.05 6,588,369 
Reliance Life, Pittsburgh Rea is ietedia. “atadsave  Gavasess 72,819,000 322,818,395 37,533,491 
FERRO BOR ood ce nccs ashen nechbaanene 8,623,338 GIAT - kineteis, ‘“xdecuden | codueees 67,472,792 7,406,536 
Rockford Life, Rockford, Ill................ 1,706,846 143,154 535,149 330,216 6,244,385 18,249,759 3,077,346 
Seaboard Life, Houston..............scseee 385,242 378,327 $408,803 23,084 1,300,840 1,300,840 ........ 
Southeastern, Greenville, S. C............2- 2,775,327 220,202 820,730 532,554 bee ip 29,053,155 2,017,599 

¢267,33% 
Southern Aid Society, Richmond............ 863,214 817,515 870,072 783,786 62,343,095 7,897,483 ........ 
DOU: DMN sc crc ccacennsvecedevecde 11,039,404 800,123 3,214,567 1,854,408 25,025,995 = (b,c 
State Mutual, ROI oe oe cave ccecesene 99,243,237 6,802,025 20,614,282 13,608,330 66, "205, 575 826,603 41,857,285 
Union C entral, CME cccccocecdstccie «aetedes edeewets  aeccedep  <eoaeana “ 000, 0001, 215, 000,000 112,808,108 
Unteee  OCM NONE cnccinsscdcocece ‘caaccyak sdbedane seddaaee seseaeas 4,861,284 29,063,467 1,374,974 
Universal Life, St. Louis............csss00- 136,225 214,569 43,258 144,500 Cl Saree 
West Cosh Bile: COM PIAMEINO Cc cccccccse §« Saneceee, wecasetn  Zaecmeune —Somseeas 24,692, '600 — 88,500,000 11,441,832 
Wisconsin Life, Madison...............e0e 1,577,909 579,748 352,931 2,647,786 14,213,382 1,154,781 
Wisconsin State, Madison................+- 159,693 35,623 13,665 197,000 au) ssuwbuaaen 

Leal 

*Includes surplus. {Capital stock was reduced $209,550 and returned to stockholders in cash during 1925. §Includes group. {Includes 


apital stock and surplus. c Group. a Ordinary. 6 Industrial 





EDMUND P. MELSON, 





President 


SPECIAL FEATURES ABOUT CONTINENTAL POLICIES THAT OFFER 


A WIDER FIELD - - INCREASED OPPORTUNITIES 


Age limits 8 to 65 

Major surgical operation benefits. 

Loan values at end of first year under most forms 

Annual dividends on certain policies issued at non-participating rates. 

Unexcelled underwriting service for sub-standard policies. 
accepts approximately 95% of all cases submitted. 


CONTINENTAL LIFE INSURANCE COMPANY 


ST. LOUIS, MISSOURI 


The Company now 


P. M. HARPER, Vice President 
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Massachusetts Mutual Life Insurance Co. 


SPRINGFIELD, MASSACHUSETTS 
Organized 1851 








ABSTRACT FROM SEVENTY-FOURTH ANNUAL REPORT 
For the Year ended December 31, 1925. 








Admitted assets (Increase of $26,038,268)... 0... ccc ec cece eee nes $230,502 ,680 
Policy reserve and other liabilities (Increase of $22,893,121).................4. 215,470,206 
Surplus, Massachusetts standard (Increase of $3,145,147)...............-----: 15,032,474 
Received for premiums (Increase of $5,428,525).............. 5... c eee 41,051,048 
Tetel Tnnowne Cmmreane OF GE, TOG)... «oon cece eee ce se nissan eenne 57,593,747 
Dividends paid and credited policyholders (Increase of $728,057).............. 7,362,046 
Total payments to policyholders (Increase of I Sos bv eee eed seaen 21,629 598 
New insurance delivered (Increase of $16,445,788)... 0.0... 0... eee 205,729,553 
Total insurance in force (Increase of $134,821,896).......... 0.0.0.0... cece 1 286,309,867 























TEXAS 


AGENCIES OPEN 


RESOURCES 
Over One Miuillion Dollars 


OUTSTANDING INSURANCE 
Over Twelve Million Dollars 


For particulars write 


THE WESTERN NATIONAL LIFE INSURANCE CO. 


P. O. Box 2131, Denver, Colorado 


Note: During the 12 years we have been in business we have never contested a 
death claim nor have we ever lost a dollar on any investment. No past due interest 











December 3l1st, 1923. 
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NATIONAL ASSOCIATION COMMITTEES 


President Frank L. Jones Announces Per- 
sonnel—Frederick G. Pierce in Charge 
of Arrangements for 1926 
Convention 


Below is.a list of the membership of the 
standing ‘and special committees of the Na- 
tional Association of Life Underwriters as ap- 
pointed by Frank L, Jones, president: 


International Council.—Ernest W. Owen, chairman, 
604 General Necessities Building, Detroit, Mich.; 
John A. Tory, Toronto, Canada; Graham C. Wells, 
149 Broadway, New York, N. Y.; Lyle Reid, Ottawa, 
Canada; John Henry Russell, Los Angeles, Calif. 

Committee on Law and Legislation—Henry J. 
Powell, chairman, Starks Building, Louisville, Ky.; 
Wm. M. Furey, First National Bank Building, Pitts- 
burgh, Pa.; Fred M. Dickerman, Odd Fellows Build- 
ing, Indianapolis, Ind.; H. R. Lewis, Union Central, 
Rochester, N. Y.; E. R. Putnam, Phoenix Mutual, 
Los Angeles, Calif. 

Publications Committee.—Ernest J. Clark, chair- 
man, Calvert Building, Baltimore, Md.; Hugh D. 
Hart, 100 William street, New York, N. Y.; E. B. 
Hamlin, Keith Buldng, Cleveland. O, 

Committee on Co-operation With Trust Companies. 
—Edward A. Woods, chairman, Frick Building, Pitts- 
burgh, Pa.; Franklin W. Ganse, 88 Arch street, Bos- 
ton, Mass.: Graham C. Wells, 149 Broadway, New 
York, N. v, 

Committee on Local Association Practice—Wm. A. 
Searle, chairman, Haddonfield, N. J.; Otis W. Logan, 
Guaranty Building, Indianapolis, Ind.; E. B. Hamlin, 
Hamlin, Keith Building, Cleveland, O. 

Committee on Co-operation With the R&R Course. 
—Elbert Storer, chairman, Merchants Bank Building, 
Indianapolis, Ind.; Geo. W. Ayars, 1112 Commercial 
Exchange Building, Los Angeles, Calif.; Jos. D. 
Bookstaver, 100 William street, Philadelphia, Pa. 

Committee on Salesmanship.—John B. Duryea, 
chairman, 901 Phelan Building, San Francisco, Calif.; 
F. W. Heron, 540 Mills St., San Francisco, Calif.; 
C. E, Blosser, 508 Commercial Tribune Building, 
Cincinnati, O.; Roy H. Heartman, 800 Old Colony 
Building, Des Moines, Ia.; Clyde O. Law, 420 Wheel- 
ing Steel Building, Wheeling, W. Va. 

Committee on Educational Standards— Wm. M. 
Duff, chairman, Frick Building, Pittsburgh, Pa.; Guy 
McLaughlin, 206 Woolworth Building, Houston, Tex.; 
C. C. Day, 317 American National Bank Building, 
Oklahoma City, Okla.; J. Stanley Edwards, 310 Pat- 
terson Building, Denver, Colo.; Jos. D. Bookstaver, 
100 William street, New York, N. Y. 

Subcommittee on Underwriters’ Status or on the 
Awarding of  Certificates—(a) Guy McLaughlin, 
chairman, 206 Woolworth Building, Houston, Kans.; 
(b) J. B. Duryea, Phelan Building, San Francisco, 
Calif.; (c) C. A. Alder, Continental Bank Building, 
Salt Lake City, Utah: (d) C. C. Day, 317 American 
National Bank Building, Oklahoma City, Okla. 

Sub-committee on Scholarship Awards.—(a) Hugh 
D. Hart, chairman, 100 William street, New York, 
N. Y.; (b) M. A. Nelson, Equitable Building, St. 
Louis, Mo.; (c) Jos. D. Bookstaver, 100 William 
Street, New York, N. Y.; (d) J. Stanley Edwards, 
310 Patterson Building, Denver, Colo. 

Committee on Resolutions—W. W. Winne, chair- 
man, Colorado Building, Denver, Colo.; Robert L. 
Jones, 80 Maiden Lane, New York, N. Y.; W. W. 
Williamson, 11 South LaSalle street, Chicago, TIIl.; 
Neil D. Sills, Mutual Building, Richmond, Va.; 
Orville Thorp, Magnolia Building, Dallas, Tex. 

Committee on Relations With Other Organizations. 
Geo, A, Kederich, chairman, 164 Montague street, 
Brooklyn, N. Y.; John Lolph, Homer Building, Wash- 
‘ngton, D, C.; Chas. E. Bent, Merchants National 
Pank Building, Los Angeles, Calif.; Lawrence Priddy, 
150 Broadway, New York, N. Y.; Dick Oliver, Comp- 
fon Building, 7th and Locust streets, St. Louis, Mo.; 
Paul F, Clark, 200 Devonshire street, Boston,’ Mass. 

Committee on Convention Arrangements.—Frederick 
G. ‘Pierce, chairman, 1401 North American Building, 


Philadelphia, Pa.: John Wm. Clegg, 6th and Wal- 
nut streets, Philadelphia, Pa.; Geo. E. Ott, 202 Comr 
mercial Trust Building, Philadelphia, Pa.; Frederick 
G. Woodworth, 1400 W. Girard avenue, Philadelphia, 
Pa.; E. J. Berlet, Franklin Trust Building, Philadel- 
phia, Pa. 


United Life and Accident Has Good Year 

Some of the gains made last year by the 
United Life and Accident, of ‘Concord, N. H., 
were the following: In insurance in force, 
$6,975,605; in assets, $646,309; in net surplus 
earned, $64,651; in premium income earned, 
$181,002: in interest and rents earned, $24,- 
620. The new regular insurance paid for last 
year was $13,293,189, and the company had 
$44,768,007 of insurance in force at the end 
of the year. Its assets, January I, 1926, were 
$4,222,932; its reserves, $3,217,057; its cap- 
ital, $500,000, and its net surplus, $400,958. 

Clarence E. Carr is chairman of the board 
of this enterprising company, other officers be- 
ing: Allen Hollis, president and general coun- 
sel; Robert J. Merrill, first vice-president and 
secretary; Eugene E. Reed, second vice-presi- 
dent; J. B. Jameson, treasurer; Dr. R. J. 
Graves, medical. director; J. V. Hanna, actu- 
ary and assistant secretary; R. D. Fletcher, 
assistant treasurer; Dr. R. H. Amsden, assist- 
ant medical director; F. E. Rushlow, manager 
claim department. 


Massachusetts Mutual Life Closes Its Best 
Year 

he year 1925 was the best year in the his- 
tory of the Massachusetts Mutual Life Insur- 
ance Company of Springfield, which in 10926 
will complete seventy-five years of successful 
business service. During its long and honor- 
able career, the company has continuously im- 
proved its service to its members, and the num- 
ber of its policyholders has steadily in- 
creased. Last year 41,340 new policies were 
issued, embracing insurance to the amount of 
$205,720,553. This brings the total membership 
up to 378,548, providing insurance to the 
amount of $1,286,309,867. As of December 31, 
1925, the company’s assets amounted to $230,- 
502,680, the excess of assets over liabilities then 
being $15,032,474. The premium receipts last 
year aggregated $41,051,048, with payments of 
$21,629,598 to policyhoiders, including $7,362,- 
046 of dividends. The actual mortality experi- 
enced in 1925 was but 47.5 per cent of the 
expected, and the expenses only amounted to 
19.3 per cent of premiums, or 15.4 per cent of 
total income, these rates being 1.2 per cent and 
I per cent, respectively, less than the expenses 
incurred in 1924. The company’s safe selection 
of mortgage loans is indicated by the fact that 
out of $102,985,912 invested in mortgage loans, 
only two loans amounting to $38,000 were in 
default, and no interest was due and unpaid on 
other loans. The interest return on mort- 
gage investments was 5.78 per cent, on bonds 
5.39 per cent, and on total invested assets 5.52 
per cent. Some of the increases in the past 
year were as follows: In assets, $26,038,268 ; 
in surplus, $3,145,147; in insurance in force, 
$134,821,896, and in payments to policyholders, 
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$1,908,962. President William W. McClench 
and the other officers, as well as the agents and 
policyholders of the company, are to be con- 
gratulated upon the fine showing made by this 
reliable institution, which is now nearing the 
completion of its seventy-fifth year. 


Universal Life Stockholders Approve 
Merger With Royal Union 

Des Mornes, Iowa, Jan. 25.—Stockholders 
of the Universal Life Insurance Company of 
Dubuque voted unanimously at its annual meet- 
ing, recently, in approval of the proposed 
merger of the company with the Royal Union 
Life Insurance Company of Des Moines. 

The proposed merger will be taken up by the 
stockholders of the Royal Union Company at 
their meeting Friday. 

Merger will then have to be approved by the 
State Insurance Commissioner, 

The business of the Royal Union Company, 
after completion of the merger, will be han- 
dled in Dubuque by Otto Langand’s two sons, 
Phil Lang and Harvey Lang. 


Frederick H. Johnston Appointed 


Frederick H. Johnston, vice-president in 
charge of the Actuarial and Statistical depart- 
ments of the Prudential Insurance Company 
of America, has been appointed chairman of 
the committee on blanks of the Association of 
Life Insurance Presidents, succeeding W. H. 
Pierson, who has resigned. 


Guardian Life’s Professional Clause 
Commended 

The adoption of a special professional man’s 
disability clause by the Guardian Life of 
America was favorably commented on by Dr. 
S. S. Huebner of the University of Pennsyl- 
vania in a recent letter to E. J. Berlet, man- 
ager of the company’s Philadelphia agency. 


E. T. Meredith a Director of National 
Life Association 

Hon. E. T. Meredith, former Secretary of 
Agriculture, was re-elected a director of the 
National Life Association of Des Moines for 
a five-year term at its annual meeting last 
week. He has been a director of the Asso- 
ciation for more than twelve years. 





WANTED 


Manager for conservation depart- 
ment of a fast-growing large South- 
ern Life Insurance Company oper- 
ating from coast to coast. Good 
opportunity for a young man with 
experience. ek 
Address Box 200 *~ 

einige “reuse See 
care THE SPECTATOR. 
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VoLuME II 


LE ROY, OHIO No. 6 








Editorial 


The Junior Broadcaster, pub- 
lished by the Ohio Farmers In- 
surance Company of Le Roy, ex- 
tends to all its readers sincere 
wishes that the New Year will 
bring them health, happiness, 
and prosperity. So far as it is 
within the power of this publica- 
tion or the Company which spon- 
sers it to bring those blessings 
to you, they are already as good 
as yours. 

We reiterate that the Ohio 
Farmers is an agents’ company, 
maintaining the closest and most 
cordial relations with its men in 
the field. We say again that the 
Ohio Farmers considers the in- 
terests of its representatives to 
be paramount. We repeat, as 
we have many times in the past, 
that this Company confers with 
and defers to its agents when 
even 








questions arise which affect both 
parties. 

No change will be made in the 
policy which has given the Ohio 
Farmers Insurance Company an 
unique place in the underwriting 
fraternity of the United States. 

The Company’s extensive ad- 
vertising assistance to agents 
will be continued, with appro- 
priate additions from time to 
time. The constant endeavor to 
simplify the details of carrying 
on the writing of fire and auto- 
mobile insurance will be unceas- 
ing. The spirit of cooperation, 
which has persisted since 1848, 
will glow with renewed vigor 
throughout 1926. 





The annual meeting of Ohio 
Farmers agents will be held in 
Le Roy on Tuesday and Wednes- 
day, January 19 and 20. 




















To Casualty Insurance Executives 
Cut Premiums--Not Rates 


Two-thirds of United States Auto 
population is yet to be insured. 


Your agent and broker can get this business if you 
will co-operate with him by supplying each with a 


copy of 


“CUTTING THE 


COST OF AUTO 


INSURANCE IN HALF” 
By HERMAN A. BAYERN 
Specialist in Automobile Insurance 


It Tells the Whole Story, $1.00 


Possession of this book will enable them to sell some of the 
uninsured automobile owners, to successfully meet competition 
with mutual or cut-rate companies, and convince those who are 
insured to increase their limits of liability coverage. On back 
of each book is imprinted your advertisement. 


Messrs. Phillips, Leibell & Fielding, 
attorneys-at-law, New York, say: 


‘‘The booklet is very well written and undoubtedly 
should be of considerable value. Accept our compli- 
ments for its neat appearance and extent of the informa- 


tion contained in it.”’ 


$1.00 per copy 


1000 copies—$490.00 


THE SPECTATOR COMPANY 


Insurance Exchange Publishers 135 WILLIAM STREET 
CHICAGO 


NEW YORK 








PS TTRRREK | 
—— 








Through modern merchandising the 
necessities of life become instantly 
available in all parts of the country. 
Everywhere, therefore, is an L. & L. & 
G. agent to supply one of the most 
urgent of these needs—Insurance. 


The L. &L. & G. agent is always 
foremost among the merchants of his 
section. Heis progressive, intelligent, 
a factor in the affairs of his community. 
And as would be expected, the goods 
he sells—L. & L. & G. policies—are 


highly regarded by his clientele. 
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MODERN MERCHANT 














AGENTS wuo can SELL as wett as WRITE 


Can always be given an interesting proposition, much territory 
still awaiting capable representatives. Your inquiries will 
have consideration. 


UNION MUTUAL LIFE INSURANCE COMPANY 
PORTLAND, MAINE 























The Second Supplement To The Handy;Guide, 1925 


The second supplement to The Handy Guide to Premium Rates, Appli- 
cations and Policies, 1925 edition, has been issued by The Spectator Com- 
pany. This supplement contains new policy forms and premium rates 
of several prominent companies, thus bringing The Handy Guide fully up 
to date. : : , " 

Copies of this supplement will be supplied to those subscribers to The 
Handy Guide whose names appear on The Spectator Company’s books, 
at 35 cents each, while the price to non-subscribers will be 50 cents. | The 
three supplements to the 1925 edition of The Handy Guide will be furnished 
to subscribers to that book for $1. The Handy Guide, with two supplements 
will be furnished for $4.70 for the plain edition and $5.05 for the thumb- 
indexed edition, sent postpaid on receipt of price. Orders should be ad- 
dressed to 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 Wit11aM STREET 
InsuRANCE ExcHANGE NEW YORK 
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RESULTS OF 1925 BUSINESS 


- How Some of the Companies Fared Last 


Year 

Though many fire insurance companies are 
awaiting the issuance of the official book of 
security valuations before completing their 
financial statements for the year 1925, a num- 
ber of companies have prepared their state- 
ments and summaries of their important fea- 
tures are set forth below. 

The four companies of the America Fore 
group, embracing the American Eagle Fire, 
Continental, Fidelity-Phenix and First Ameri- 
can Fire of New York, had a very satisfactory 
year, their combined statements showing as- 
sets of $131.773,021 at the end of 1925—an in- 
crease of $20,530,549-—-with a combined sur- 
plus as to policyholders of $62,882,107 (includ- 
ing capital, $17,000,000), an increase of $4,755,- 
084. Among the liabilities is now carried a 
reserve for market fluctuations in securities of 
$5,800,000. 

The American Eagle Fire, New York, reports 
assets of $09,822,024, with a policyholders’ sur- 
plus of $3,565,590, including $1,000,000 capital. 

The Continental, New York, possesses assets 
of $67,774,523, with a policyholders’ surplus of 
$33,260,755, including $10,000,000 capital. 

The Fidelity-Phenix statement shows assets 
of $51,324,530, with a surplus to policyholders 
of $24,001,462, including $5,000,000 capital. 

The First American Fire of New York re- 
ports assets of $2,851,035, with a policyholders’ 
surplus of $2,054,301, including $1,000,000 
capital. 

The St. Paul Fire and Marine of St. Paul, 
Minn., in its directors’ statement, shows $24,- 
445,588 of assets on December 31, 1925, with 
a surplus to policyholders, including $4,000,000 
capital, of $11,579,878. The net premiums 
written in 1925 were $13,805,257, and the losses 
paid (including adjustment expenses) were 
$7,358,708. These figures represent increases 
in round figures of $2,000,000 in assets, $1,000,- 
000 in surplus, $2,006,000 in premiums and 
$300,000 in losses. The amounts above listed 
may be altered somewhat in reports to State 
departments on account of unadmitted rein- 
surance. 

Illinois Fire, Peoria. Assets, December 31, 
1925, $666,247; increase, $75,535; surplus to 
policyholders, $410,475 (including $200,000 
capital) ; increase, $45,587. 

The Providence Washington, Providence, 
R. IL. reports $14,425,026 of assets, a capital of 
$2,000,000, and a policyholders’ surplus, includ- 
ing capital, of $8,098,745. Its net premiums 
written last year were $7,027,015 and its losses 
paid (including adjustment expenses) were 
$4,204,137. These figures represent an increase 
in assets of nearly $2,000,000 and an increase 
in surplus of over $1,700,000. The premiums 
increased more than $500,000. 


—Treaty Reinsurance, Ltd., of London, in its state- 
ment, as of June 30, 1925, shows £534,067 of assets, 
a capital paid up of £30,000, and a profit and loss 
account balance of £29,111, beyond a general reserve 
of £100,000, a fire and general insurance fund of 
£184,514, a marine fund of £78,062 and other re- 
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HAROLD WARNER APPOIN= 
TED 





Becomes United States Manager of 
Liverpool and London and Globe 





NEWLY CREATED POSITION 





Executive Was Assistant Manager at 
Liverpool Head Office—Is General At- 
torney Jointly With A. Duncan 
Reid 
Advice has just been received from General 
Manager Hugh Lewis, and we have pleasure in 
announcing that Harold Warner has been ap- 
pointed to the newly created position of United 
States manager of the Liverpool and London 
and Globe Insurance Company, Ltd. Mr. 
Warner will be located at the company’s exec- 
utive offices, No. 1 Pershing square, New 

York city. 

For many years the “Liverpool” has main- 
tained four underwriting centers in the United 
States; namely, New York, Chicago, New 
Orleans and San Francisco, each reporting di- 
rect to the head office, which centers, while 
under Mr. Warner’s immediate control, will 
continue their contact with the head office. 

The “Liverpool” occupies an important and 
unique position in American insurance, and it 
is felt that a much closer co-ordination can 
be secured and the activities of the company 
made more effective through the establishment 
of a United States management, which view is 
also held by all the officials of these four cen- 
ters, 

Mr. Warner occupies the position of assist- 
ant manager at the head office in Liverpool, 
England, and also that of assistant manager 
of the Central Insurance Company, Ltd. He 
started his career twenty-five years ago in 
Birmingham under Hugh Lewis, with whom 
he has been closely associated during the whole 
of that time, having filled many important ap- 
pointments, including the managerships of 
Cardiff, Birmingham and Manchester. Nor is 
he a stranger to American conditions, for in 
the interests of his company he has visited this 
country upon numerous occasions within recent 
years and is well and favorably known not 
only to the agents of the “Liverpool” but also 
to leading insurance officials and company 
managers throughout the United States. He 
will bring to bear upon the duties of his new 
position a mind trained and accustomed to a 
broad outlook on world-wide affairs. 

In addition to the management of the United 
States business, Mr. Warner’s duties will em- 
brace the supervision of the company’s inter- 
ests in the Dominion of Canada and in Mexico, 
with which business he has had for some 
years considerable contact. 

Mr. Warner will also hold the position of 
general attorney in the United States jointly 
with A. Duncan Reid, president of the Globe 
Indemnity Company, than whom there is prob- 
ably no better known insurance official in the 
whole country. This additional appointment 
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T. H. ANDERSON RETURNS TO COAST 


L. & L. & G. Manager Goes to San Fran- 
cisco at Own Request 


General Manager Hugh Lewis announces 
that Thos. H. Anderson is, at his own request, 
returning permanently to San Francisco to re- 
sume the management of the Pacific depart- 
ment of the Liverpool and London and Globe 
and its affiliated companies. In making this 
announcement we are advised that because of 
the valuable services being rendered to the 
company by Mr. Anderson in New York it was 
with the greatest reluctance that Mr. Lewis 
gave his consent to the change, and that it was 
understood that Mr. Anderson’s services and 
counsel would continue to be available in the 
general conduct of the company’s. affairs in 
the United States. 

Prior to 1922 Mr. Anderson was managet 
at San Francisco and was invited to come to 
New York, which he did only after much 
hesitation, making it clear that his doing so 
was only out of a sense of duty to the com- 
pany as he much preferred to remain on the 
Pacific coast. -His career with the Eastern 
department has been markedly successful, and 
now that conditions will permit of his return- 
ing to San Francisco he expresses himself as 
delighted at the prospect. We are sure a 
warm welcome will await him from his host 
of friends out. there. 

C. A. Nottingham, who has been associated 
with Mr. Anderson as joint manager, will con- 
tinue as manager of ‘the Eastern department. 


Wholesale Auto Conference in Toronto 

Orrawa, Ont., Jan. 23—From New York, 
Montreal, Ottawa, Hamilton and Windsor rep- 
resentatives of motor car insurance companies 
gathered at Parliament buildings, Toronto, to 
discuss with R. Leighton Foster, Superin- 
tendent of Insurance for Ontario, proposed 
changes in the insurance laws of the Province 
which relate to motor car insurance. 

Discussion centered on the mass insurance 
scheme by which all cars turned out by cer- 
tain manufacturers are automatically covered 
by fire and theft insurance when purchased on 
a time payment plan. Mr. Foster pointed out 
that this methood was at variance with On- 
tario Insurance Legislation, and that a general 
survey of the situation should be taken. 

V. Evan Gray, former Superintendent of In- 
surance for Ontario, now representing the 
Canadian Automobile Underwriters Associa- 
tion, stated that the association wished to co- 
operate in every way with the government. 

Approximately 150 delegates, representatives 
of Canadian and United States firms, attended 
the conference. 








which has been conferred on, Mr. Duncan Reid 
will, we know, be looked upon by all his many 
friends and acquaintainces as a further indi- 
cation of the high esteem in which his person- 
ality and outstanding abilities and leadership 
are regarded by his general manager and di- 
rectors. 





THE SPECTATOR 





Thursday 











“OUT OF THE ORDINARY” 


Writing Surety Bonds for Your 
Clients, Poor or Rich, is Our Busi- 
ness. In Considering Moral Haz- 
ard, Together With the Merits of 
Any Case—and in Accepting 
Other Than Quickly-Convertible 
Collateral—This Company Offers 
a New and Exceedingly Liberal 
Underwriting Policy 


THE EQUITABLE SURETY 
COMPANY 


HAROLD R. CRONIN, President 
HAROLD SPIELBERG, Vice-Pres. and Gen. Mgr. 


130 William St. New York City 








INSURANCE MEN 


General Agents, Solicitors, Auditors, 
Inspectors or Adjusters are 


ELIGIBLE 
TO THE 


Iowa State Traveling Men’s Association 


“Oldest and Best” 


Accident Insurance at Cost 
Never Exceeded $9.00 per year 
Weekly Indemnity $25.00 
Death Benefit $5,000—$10,000 


Insurance to November 1, 1925, for $2.00 
Write for Application Blank 
H. E. REX, Sec’y-Treas. DES MOINES, IOWA 

















To the Man Who is Willing—ard Will 














Non Assessable Policies 
SUBSTANTIAL SAVING 





Keystone Indemnity 
Exchange 


Insuring all classes of Automobiles for 


FIRE, THEFT, COLLISION, PROPERTY 
DAMAGE and PERSONAL 
LIABILITY 





Keystone Indemnity 
Company 


Attorney-in-fact 





R. A. CHASE 
President 


Otis Building 
PHILADELPHIA, PA. 


Soectal Representatives desired in Pennsyloanta and Maryland 
































ne orm <i ’ 
T-TERS S 
We are prepared to offer unusual opportunities for money- 
making NOW and creating a competency for the FUTURE. 
For Contracts and Territory, address 


H. M. HARGROVE, President * ° < BEAUMONT, TEXAS 























We have something to offer in the way 
of a general agency that is very attractive 
to find with an old, conservative life com- 
pany. It will pay anyone interested to in- 


vestigate. All communications confidential. 


Address Box 54, THE SPECTATOR, 
135 William Street, New York. 
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Fire Insurance 








NEW AND RETIRED COMPANIES 
Fire and Marine Insurance Companies 
Which Have Been Organized or 
Retired During 1925 


Below will be found lists of fire and marine 
insurance concerns which were organized or 
projected in the United States during the year 
1925, including stock and mutual companies, 
and Lloyds and reciprocal underwriters’ asso- 
ciations, and also those which have retired from 
business during the past year. It will be ob- 
served that the new concerns, organized or pro- 
jected, number ninety-one, against stock and 
mutual companies, reciprocals and Lloyds re- 
tired to the number of fourteen: 


Fire INSURANCE RETIREMENTS IN 1925 
Stock Companies 

Baltimore American, Baltimore, Md.;_ busi- 
ness taken over by the Baltimore American, 
N. Y. 

Farmers, Cedar Rapids, Ia.; reinsured in First 
American Fire of New York. 

Grain Belt, Des Moines, Ia.; reinsured in 
Farmers Mutual Hail Insurance Association. 

Hawkeye Securities, Des Moines, Ia.; reinsured 
in Federal, Jersey City, N. J. 

Metropolitan-Hibernia Fire; reinsured in 
United States Fire, N. Y.. and ceased busi- 
ness. 

Northern, Moscow, Russia; 
in United States. 

Second Russian, Petrograd, Russia; 
business in United States. 

Warsaw, Warsaw, Poland; ceased business in 
United States 


ceased business 


ceased 


Mutual Companies 
Associated Dry Goods, Madison, Wis.; rein- 
sured in Hardware Dealers Mutual, Stevens 
Point, Wis. 
Bohemian Mutual Fire, Chicago; reinsured in 
Safety First Fire, Chicago, Ill. 
National Clothiers Mutual, Madison, 
reinsured in Hardware Dealers 
Stevens Point, Wis. 


Wis. ; 
Mutual, 


Lloyds and Reciprocal or Inter-Insurance 
Associations 

Columbia Insurance Exchange, Porland, Ore.; 
reinsured by International Indemnity Com- 
pany, Los Angeles. 

Lumbermens Indemnity Exchange, 
Wash.; ceased business. 

Texas Lloyds, Waco, Tex.; reinsured in Texas 
Fire, Waco. 


Seattle, 


New anp Proyectep Stock CoMPANIES 


Name and Location of Company Capital 
Acme. Fire Ins. Co., Raleigh, N. C...$ 200,000 
American Founders Fire Ins. Ce:, 


Milwaukee, MUiige i fatette cae ge 100,000 
American National Fire Ins. Co, 
Morrilton, Arle, ....0.ccccccccons 250,000 


American Pacific F. & M. Ins. Co., 
Los. Angeles... (Caliec ccsccccaecesaie 1,000,000 
Associated Industries Ins. Corp., San 
ip OOD EER IIE 
Atlas Casualty Company, Chicago, 
Ill, & Fort Wayne, bids... .6<.<. 
Automotive Underwriters Co., Los 
ee 6 ree 


Baltimore American Ins. Co., New 
York 


3ankers Fire Assurance Co., Dallas 100,000 
Birmingham Fire Ins. Co., Birming- 

MAN FAs dans caleicc deinunaeeuneas 100,000 
Building and Loan Fire Ins. Co.,, 

Geman (OR. oo encacwaiec secornsrenars 200,000 
Commonwealth F. & M. Ins. Co., 

Kansas  Csty. ISAte cavicce caw es cee 298,025 
First American Fire Ins. Co., New 

WORM cx waniaccns urciedud mesic as 1,000,000 
Franklin National Ins. Co., N. Y.. 300,000 
General Exchange Ins. Corp., New 

ONE Med Coe a a oad ns Mera a reat are 500,000 
General Insurance Co., Topeka, Kan. 200,000 
Great Western Ins. Corporation, 

Blenver, COO. sscce.ccacuasweecees 1,000,000 
Guardian Fire Assurance Corp., New 

MECHEL ee a trata gare et ae eas 200,000 
Guaranty Fire Insurance Co., New- 

ei tee IN Pac earaee craton ashe caiae 100,000 
Guaranty Fire Ins. Co., Providence, 

EP OE Oe EEE Cee 400,000 
Gulf Insurance Company, Dallas, 

MD CMa wa wiscialninia denen a eade rae ees 500,000 
Hamburg-American Ins. Co., New 

"WOME | 2eraasioaictae aaceas aalneeen as 200,000 
Homeseekers Fire Ins. Co., Wheel- 

iets WE Was ccciccvewannnes tea: 100,000 
Industrial Insurance Co., Dallas, Tex. 100,000 
Jefferson Ins. ‘Co.. New York...... 200,000 
Lincoln Assurance Co. of America, 
Washmetom.. De GC. oc. ciccececces 100,000 
Mercury Insurance Co., St. Paul, 

| Lt See ena yee ep are eee re mee 500,000 
Mid-Continent F. & M. Ins. Co., 
CMMECAMON ca yadscueccsecscaecnenes 1,000,000 


National Insurance Co., Denver, Colo. 
New York Underwriters Ins. Co., 
NeW YOtlln 6 cevccaccsteodacesesen 2,000,000 


North American Ins. Co., Austin, 

NOW: coseaan aide dadcue eueeee Kune 200,000 
North Star Ins. Co., New York.... 250,000 
Ohio National Fire Ins. Co., Akron, 

Es sd encte tame cia Au lareka eral oig ath ec orate 100,000 
Ozark National Fire Ins. Co., Mor- 

PUNCH PEGS. Boy cdc re aniern cated 250,000 
Pennsylvania Indem. Fire Exch., Inc., 

Place Wat. oo sentecearwewoees cars 100,000 
Pilot Reinsurance Co., New York.. 400,000 


Prudential Fire Ins. Co., New York 1,000,000 
Safety First Fire Ins. Co., Chicago, 
pS | Se me emcees oper ape 


AY | 





\\ 


Sears ener tee ack Rarer eta 1,000,000 








Sentinel Fire Ins. Co., Springfield, 

MaS@e «cocoa: see cceecesecececeens 500,000 

Southeastern Fire Ins. Co., Tampa, 
Bios J consancucwasdecwcecansawies 

Southwestern Fire Ins. Co., Fort 


Wacictle Nesiiv. ocascseweaa. sees 100,000 
Southwestern Ins. Co., Tulsa, Okla.. 100,000 
State Farmers Ins. Co., Lincoln, Neb. ...... 
Sterling Ins. Co. of Cal., San Fran- 

CISCO. a cdnaaancassuanssdewdnacaunes 100,000 
Texas Fire Ins. Co., Waco, Tex... 100,000 


Transcontinental Ins. Co., New York 300,000 
Travelers Home Fire Ins. Co., Chi- 

CABOG Bi eirssidivs Se ena ressis seen 100,000 
Trinity Fire Ins. Co., Dallas, Tex. 1,000,000 
Underwriters Assurance Corporation, 

Esttle Nock): Aglesccsussncccceseus 
Western Fire Insurance Co., 

Scetes Native cisasudaseckWauaseeees 
William Penn Fire Ins. Co., Phila. 


300,000 
100,000 


New AND ProjectepD MutuaL COMPANIES 


American Mutual Farm & Dwelling House 
Fire Ins. Co., Minneapolis. 

Capital Town Mutual Ins. Co., St. Louis, Mo. 

Colored Mutual Fire Ins. Co. of Carroll 
County, Huntington, Tenn. 

Connecticut Valley Mutual Hail Ins. Co., Hart- 
ford, Conn. 

Continental Automobile Mut. Ins. Co., Colum- 
bus, Ohio. 

Farmers Conservative Mut. Fire Ins., Co., 
South Bend, Ind. 

Farmers Mutual Cyclone Ins. Co., Calumet, 
Mich. 

Farmers Mutual Co-operative Fire Ins. Co. of 
Douglas County, ‘Douglasville, Ga. 

Farmers Home Mutual Fire Ins. Co., Law- 
renceburg, Tenn. 


Farmers Mutual Fire Ins. Co., Lynchburg, 
Tenn. 

Farmers Mutual Reinsurance Co., Chicago, 
Ill. 


Farmers Union Mutual Ins. Co., Des Moines, 
Ta. 


(Continued on page 21) 
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Hotel Headquarters for Insurance Men 








THE EDGEWATER BEACH HOTEL 


5300 Block, Sheridan Road 
On Lake Michigan 


CHICAGO 
1000 Rooms 


This beautiful Hotel affords the ideal location and environ- 
ment for a permanent or transient residence, situated as it is on 
the main artery of travel north and south through Chicago, and 
immediately on the shores of Lake Michigan with a private 
bathing beach, and in addition, eight acres devoted to tennis 
and horseshoe courts, miniature 9-hole golf course, lawns and 
gardens, children’s protected playground and beach promenade; 
ice skating in season. 

Unique in Chicago is the GARAGE, located in the Hotel and 
affording accommodations for 200 cars of resident guests. 

The plan is European exclusively with two excellent restau- 
rants in connection. 

All rooms are with bath and with outside exposure. 

W. M. DEWEY, Manager 


Convention Headquarters for 
many Insurance Organizations 











Full Home Office co-operation enables our agents to 
succeed. 
Desirable territory open to men of ability. 
ASSETS OVER SEVEN MILLIONS 
INSURANCE IN FORCE OVER FIFTY-FIVE MILLIONS 


The Capitol Life Insurance Company 


CLARENCE J. DALY, President. DENVER, COLORADO 














| New 1925 Edition Issued 


NEW YORK INSURANCE LAW 





Annotated 
By WILLIAM EDWARD BALDWIN 


Editor, New York Banking Law, Baldwin's Statute Service, Ete. 


This new edition of the New York Insurance Law contains 
| all amendments to January, 1926, 
| Decisions of the Courts to March, 1925, 
| Attorney General, and an Appendix containing 


| 


Miscellaneous Laws Relating to Insurance 
and 


A Summary of the Requirements Relating 
to Fees and Taxes Payable by Insurance 
Companies of New York and Other States 


This is the first printing of the complete 
Insurance Law of New York, since 1922 


should possess this new and complete book 
Over 450 pages; flexible fabrikoid binding; gilt stamped 
Price $7.50 


The publishers of the 1925 edition of NEW YORK INSURANCE LAW were formerly 
the publishers and own the copyright of Parker’s Insurance Law of New York, a com- 
| plete edition of which has not been printed since the year 1922. NEW YORK INSUR- 

ANCE LAW, therefore, takes the place of the former Parker’s Insurance Law of New York 








with annotations from | 
Rulings of the | 


Every one requiring knowledge of the New York Insurance Law 





THE SPECTATOR COMPANY | 


| CHICAGO NEW YORK | 








Thursday 


——————_—_ 





SOUTHLAND 
LIFE INSURANCE 


COMPANY 
DALLAS, TEXAS 





Insurance in Force 


ver$100,000,000.00 


HARRY L. SEAY, 
President 


CLARENCE E. LINZ, 
Vice President and Treas, 


P. N. THEVENET, 
Vice President and Secy, 


P. V. MONTGOMERY, 
Vice Pres. and Actuary 
































| 





Modern Life Policies 


The agent who can offer to his prospect 
that form of insurance which will best 
satisfy the need, is the man who will put 
the business on his books. Nowadays it 
is the man who can serve best who suc- 
ceeds best. And the man who serves best 
in the life insurance game is the man who 
has the equipment to give the service. 








International Lifemen are completely 
equipped with modern life policies. They 
lack nothing—standard and substandard— 

participating and non-participating in a 

great variety of forms and a reinsurance 

department which can take care of policies 
for large amounts. They can render a 
complete service to the prospect which 
cannot be beat. 


One of the “Why’s” of 


International Life Success 


FASTEST GROWING COMPANY 
IN THE MISSISSIPPI VALLEY 











International Life Insurance Co. 
St. Louis, Missouri 


W. K. WHITFIELD, Pres. DAVID W. HILL, Vice Pres. 
W. F. GRANTGES, Vice Pres. and Gen’! Mgr. Agents 
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Fire Insurance 








New and Retired Companies 
(Concluded from page 19) 

Fidelity Mutual Fire Ins. Co, Newark, N. J. 
Ford County Farmers Mutual Ins. Co., Spear- 
ville, Kan. 

International Mutual Fire Ins. Co. Nashville, 
Tenn. 

Lincoln Mutual Casualty Co., Detroit, Mich. 
Mercantile Mutual Fire Ins. Co., Dallas, Tex. 
Metropolitan Fire Ins. Co., Kansas City, Mo. 
National Auto Owners Mutual Assur. Co., 
Dayton, O. 

Security Mutual Fire Ins. Assn., Minster, O. 
Shawnee Mutual Ins. Co., Topeka, Kan. 

State Farm Mutual Auto. Ins. Co., Blooming- 
ton, Ill. 

Valley Mutual Ins. Corporation, Rosewell, N. 
Mex. 





“Superior Service Satisfies’’ 


SUPERIOR 
FIRE INSURANCE 
CO. 


PITTSBURGH 
Incorporated 1871 


A. H. TRIMBLE, Presid ent 


EDWARD HEER, 
Vice=President and Secretary 


Why not make room in your 
agency for a conservatively- 
managed, medium-sized 
American Company whose in- 
demnity, treatment of agents 
and assured, will bear in- 
spection for half a century? 


Capital........... $1,000,000 

Surplus to Policy 
Holders......... 1,752,290 

Wek eedtescy 4,543,938 

















New Luoyps, RecrprocAL AND INTER-IN- 
SURANCE ASSOCIATIONS 

American Auto. Indemnity Assn., Indianapolis, 
Ind. 

American Insurance Underwriters, Indianapo- 
lis, Ind. 

American Lloyds, Duluth, Minn. 

Erie Insurance Exchange, Erie, Pa. 

Fireproof-Sprinklered | Underwriters, 
York. 

Florida Lloyds, Chicago, II. 

Indiana Motor Vehicle Underwriters, Indian- 
apolis, Ind. 

Insurance Exchange of Keystone Automobile 
Club, Philadelphia, Pa. 

Inter-Insurance Exch. of Auto. Club of North- 
ern Mich., Saginaw, Mich. 

International Lloyds, Ltd., Chicago, IIl. 

Lloyds Insurers, Chicago, III. 

National Auto Owners Mut. Assn., Inc., Day- 
ton, O. 

National Lloyds, Houston, Texas. 

North American Lloyds, Chicago, Iil. 

United Fire Insurance Exchange, Okla. City, 
Okla. 

World Lloyds Insurers, Chicago, II. 


New 


COMMERCIAL UNION MOVES 


With Affiliated Companies Goes to 1 Park 
Avenue 


The Commercial Union Assurance Company 
and its affiliated companies, and the Ocean 
Accident and Guarantee Corporation and its 
running mate, now have their home offices at 
the new One Park Avenue building, Park 
avenue and 32d street, New York city. They 
were formerly located at 114 Fifth avenue. The 
new telephone numbers of the Commercial 
Union are Ashland 6372 to 6377, that of the 
Ocean and the Columbia Casualty, its running 
mate. is Caledonia 1180. The Commercial 
Union fleet includes the Palatine, the Commer- 
cial Union of New York, Union Assurance of 
London, and the Eastern department of the 
California Insurance Company. 


Frank H. Gibson Goes to Travelers Fire 

The Travelers Fire Insurance Company has 
appointed Frank H Gibson, manager of the 
out-of-town brokerage department of its New 
York city organization. He will be located 
in the New York offices at 55 John street. 


C. P. Banghart Becomes a Special 
Charles P. Banghart has been made special 
agent of the Employers Fire Insurance Com- 
pany of Boston, for the States of New York 
and Pennsylvania. Mr. Banghart started with 
the Hamburg-Bremen in 1908, and in 1913 
resigned as an examiner to join the Scottish 
Union and National as Western underwriter 
and superintendent of the brokerage depart- 
ment. In 1919 he took a like position with the 

Royal Exchange, which he is now resigning. 





Heads A. F. I. A. 

Wilfred Kurth was elected president of the 
American Foreign Insurance Association at the 
meeting of the board of trustees last week. He 
succeeds the late E. G. Snow. A committee 
was chosen to form minutes on Mr. Snow. 








A Record of Honorable 
Conduct of an Honorable 
Business. 


SAegcultazal 























Head Office: 709 Sixth Avenue, New York 
Losses paid since organization over 62 millions, 
DISTINCTIVE AGENCY SERVICE IS MAKING THE NATIONAL 


he et a tat! teat te ee te oh Stat le ee ; 
j St et SSS 1am" men 3" rg "aman came”; mame) mca my 


Organized 1859 


NATIONAL LIBERTY 


INSURANCE COMPANY OF AMERICA 


Western Dept., 207 North Michigan Blvd., Chicago 


# INSURANCE ISSUED 








Fire Automobile 
Tornado Windstorm 
Rent and Rental Values 
Explosion and Riot 
Use and Occupancy 
Sprinkler Leakage 























LIBERTY AGENT THE MOST WIDELY ADVERTISED INSURANCE 


Tourist Baggage 





MAN IN HIS HOME TOWN._ THINK IT OVER! 
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i NEAL BASSETT, President JOHN KAY, Vice-President 


ASSETS LIABILITIES NET SURPLUS SURPLUS POLICYHOLDERS | 

$15,123,531.91 $8,536,871.80 $3, $3,586,660.11 $6,586,660.11 
THE GIRARD FIRE AND MARINE INSURANCE co., Organized 1853 

$5,474,032.20 $3,213,098.14 $1, $1,260,934.00 $2,250,934.06 
MECHANICS INSURANCE CO. OF PHILADELPHIA, Organized 1854 

$4,175,490.93 $2,575,127.95 $600, $1,000,362.98 $1,600,362.98 
NATIONAL-BEN FRANKLIN FIRE INSURANCE co., Organized 1866 

$5,252,813.31 $3,751,385.75 $ 00 $501,427.56 $1,501,427.56 

HEAD OFFICES: NEWARK, N. J. PHILADELPHIA, PA. PITTSBURGH, PA, 


DEPARTMENT OFFICES 
Western Department, CHICAGO, ILLINOIS, WAITE BLIVEN, Vice-Pres. and Manager. 


General Agents for Southern Territory 
Florida, Loren H. Green, Jacksonville; Maryland, Poor & Alexander, Baltimore; Texas, Cravens, Dargan & Co., Houston 
LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 


LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 

A. H. HASSINGER, Secretary 
JANUARY Ist, 1925, STATEMENTS 

FIREMEN’S INSURANCE COMPANY OF NEWARK, Organized 1855. 


Pacific Department, SAN FRANCISCO, CAL., W. W. and E. G. POTTER, Managers 


——$— 


WELLS T. BASSETT, Secretary 











| 








W. A. JOHNSON, Pres. 


Missouri Insurance Company 
ST. LOUIS, MISSOURI 


CAPITAL FULLY PAID $150,000.00 


Admitted Assets December 31, 1922 $571,985.00 


J. Ae WALKER, Sec’y and Treas. 


P. O. BOX 884 


SOUTHERN LIFE AND HEALTH INS. Co, 


‘“‘Oldest and Best’ 


Has openings for good debit men and business 
producers. 


BIRMINGHAM, ALA, 

















a good company! 
Great Northern Life 


Insurance Company 
110 S. Dearborn St. Chicago 




















Sr-lovis; 


L. A. HARRIS 
PRESIDENT 


All kinds of 
Insurance on 
Automobiles 


Capital and Surplus - $1,376,995.89 
Reserves - - - - =  4,538,215.10 
Total Assets 5,915,210.99 





G. R. STREET, Vice-President 


310 S. Michigan Ave., Chicago, Il. 


Great American 
Insurance Company 


Choose N fs Choose 
Your piu Por Your 
Company INCORPORATED - 1872 Company 


wimg pao ed 1.1925 


$12, 500,000.00 


Sernve FOR ALL” OTHER LIABILITIES 


21, 338,962.19 


ET SURPLU 


14, 337, 235. 32 
48,176.197.5 1 


LOSSES PAID POLICY HOLDERS 


$164,897,335.64 


SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 


$26,837,235.32 


Home Office, One Liberty Street 
New York City 


WESTERN DEPARTMENT PACIFIC DEPARTMENT 
CLIFFORD CONLY, Manager 
210 Sansome Street, 


San Francisco, California 


W. L. LERCH, Manager 


BOSTON OFFICE 
ROGERS & HOWES, Managers, 4 Liberty Square, Boston, Mass. 


MARINE DEPARTMENT 








NEW YORK—Wwm. H. McGee & Co.,General Agents, 11 So. William Street 
SAN FRANCISCO—George L. West, Manager, 220 Sansome Street 
CHICAGO—Wwm. H. McGee & Co.,Gen’l Agts., Insurance Exchange Bldg. 


AGENCIES THROUGHOUT THE UNITED STATES AND CANADA 
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NEW YORK SURVEYS 
Seven Out of Nine.—Perhaps this is not 
quite so good a record as four out of five, 


put it approaches it. This record ig based on 
the fact that a recent conference of a national 
council, at which nine members were present, 
showed 7 of those members had been knocked 
down by automobiles. In due time the auto- 
mobiles are very hopeful of getting the other 
two. One automobile went quite out of its 
way to get one of the seven, because a wheel 
few off the machine, ran along the street pave- 
ment for a hundred feet, ran onto the sidewalk 
and struck the person, breaking his leg in two 


places. 

The Insurance Society of New York.—At 
a well attended meeting of the officers and 
executive committee on Monday of this week 
matters of vital importance to the Society 
were considered. The first was the plans for 
the twenty-fifth anniversary dinner. These are 
now shaping themselves up so that the outlook 
is very encouraging to the committee in charge. 
The formal notices have not yet gone out, but 
already a sufficient number of tables have been 
sold so that at least five hundred will be at the 
celebration and it is confidently expected that 
the number will reach one thousand. One 
hundred new members were elected to the So- 
ciety. This is only the beginning of the cam- 
paign for new members being conducted by 
the committee on membership under the chair- 
manship of John McGinley. The important 
question of new quarters for the Society was 
left with power in the hands of a committee 
consisting of Messrs. Ellison, McGinley and 
Koehler. The problem is not easy to solve 
because only limited funds are available and 
for these it is necessary to secure at least an 
increase of 25 per cent more space than the 
Society now has and at the same time to se- 
cure, at least on one side of the new rooms, 
good daylight The question has practically 
come down to two buildings and within a week 
the announcement can be made The Society, 
in brief, is in a flourishing condition, 


Holding Back Insurance.—One of the 
Insurance papers recently contained a sugges- 


POR 





tion under the above heading that, by with- 
holding insurance, the companies could do a 
great deal to prevent such bad developments 
in real estate as have taken place in some 
parts of New York city where huge frame 
construction has come into existence. As a 
matter of fact, it is not the purpose of in- 
surance to do the work which belongs to the 
city and/or the State. The proper bodies to 
have prevented this, and had they exercised 
due diligence they could have done so, were 
the authorities either of the city or State. Pri- 
vate interest must not be called upon to dis- 
charge public functions. If insurance could be 
granted only in those cases which appeared to 
please certain interests where would we be? 

A Refreshing Statement.—The recent ap- 
pearance of an article, in which a local agent 
calls the attention of a leading insurance com- 
pany to the fact that rate cutting is bad for 
both parties, is the most refreshing piece of 
news we have seen for some time. It has 
never seemed to us, viewing the matter from 
every angle, how a stock insurance company 
could, with decent self-respect, cut a rate for 
the sake of getting the line. To do so is a 
broad confession that they are willing to take 
almost any measure to get the business. We 
hope the local agents will keep right at this 
line of work. 


FROM SAN FRANCISCO 

Oil Men Start Fire Prevention Campaign.—— 
limination of every possible hazard from the 
oil industry has been adopted as a major ob- 
jective of the American Petroleum Institute 
for the coming year and committees are being 
selected in various sections of the country for 
the purpose of carrying out an elaborate and 
extensive fire prevention campaign within the 
industry itself. Franklin Wentworth, secretary 
of the National Fire Protection Association, 
attended the sessions of the Institute held dur- 
ing the week of January 11 to 15 in Los An- 
geles. The oil men plan to rid the business of 
all unnecessary fire hazards by a strict pro- 
gram of improvements in all departments of 


production as well as distribution. A general 


committee of the leading interests has been se- 
lected to supervise the work nationally some- 
what along the lines of the Motion Picture 
Producers and Distributors Association. 

Two Per Cent Tax Fails—The two per 
cent tax proposition which would be levied 
upon the gross income of all foreign fire in- 
surance companies doing business in the State 
of California failed to win a place on the 
S.ate election ballot through lack of the re- 
quired number of signatures. The total num- 
ber of signatures obtained by the firemen was 
46,721, while the number necessary is 77,263. 
Returns from approximately twenty-five coun- 
ties out of fifty-eight were received by the 
Secretary of State at Sacramento, Cal. The 
firemen, who worked without the active sup- 
port of the chiefs of the various fire depart- 
ments, will again attempt to get the signatures 
from the new registration of voters now going 
on. Such action is permissible under the law, 
but to get their amendment on the ballot for 
the November election all signatures must be 
in the hands of the Secretary of State by 
August 3. 


Committee Goes into Northwest. — In 
order to clarify the situation in the Pacific 
Northwest where most of the confusion over 
the appointment of general agents originated 
the Board of Fire Underwriters of the Pacific 
has sent a committee to meet with the local 
agents in that section to explain the changes in 
the board rules. This committee has also been 
authorized to select a successor to the late Lee 
McKenzie as manager of the Washington Sur- 
veying and Rating Bureau. 

Tom C. Grant Dead.—Tom C. Grant, for 
thirty years general agent at San Francisco 
for the North British, and who has been re- 
tired for the past ten years, died at his home 
in San Francisco, January 17. Mr. Grant was 
eighty-five years old. He had been in the fire 
insurance business since the sixties and was 
one of the adjusters for the old Pacific Insur- 
ance Company at the Chicago fire. 


BOSTON AND VICINITY 
W. H. Brewster & Co. to Move.—W. H. 
Brewster & Co., for thirty years located at 24 
Central street, announce that they will move, 
as of March 1 to 20 Broad street, in the Board 
of Trade building. They will there enjoy 
larger quarters. 
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INDIANA INSURANCE DAY 


Nearly a Thousand Attend Indian- 
; apolis Meeting 








DISCUSS QUALIFICATION LAWS 





State Insurance Commissioner Describes 
Life Companies’ Growth—E. C. Stone 
on Auto Insurance 
INDIANAPOLIS, IND., Jan. 26.—Government 
interference in business only in case of extreme 
necessity was advocated by Samuel R. McKel- 
vie, ex-governor of Nebraska, speaking at the 
annual Indiana Insurance Day banquet at the 
Claypool hotel last night. Nearly one thousand 
members of the Insurance Federation of Indiana 
and various allied organizations participated in 
the banquet, which was the third annual gath- 

ering of insurance men. 

“Too much interference by the government 
hampers business, because it upsets organiza- 
tions and business methods,” the ex-governor 
stated. “There are a few times when govern- 
ment regulation is the best policy, but only in 
emergencies. A large part of the interference 
is uncalled for and results in slowing down the 
business. 

“While it is the function of the government 
to protect the public from unfair business meth- 
ods and tactics, it is not the purpose of the 
government to mix into every business situation 
unless an emergency exists,” Mr. McKelvie 
added. Claris Adams, the noted Indianapolis 
attorney, presided at the banquet. 


FEDERATION OFFICERS 

H. L. Barr of [Indianapolis was elected presi- 
dent of the Indiana Federation for 1926 at the 
afternoon session. Last year he was general 
chairman of the committee in charge of the 
Insurance Day activities. Other officers named 
were. Joseph W. Stickney of Indianapolis, F. 
M. Dickerman of Indianapolis, C. D. Lasher 
of Indianapolis, Frank B. Fowler of Indianapo- 
lis, Dudley C. Griffith of Indianapolis, Clarence 
E. Merriil of Indianapolis, and D. J. O’Keefe 
of Fort Wayne as vice-presidents. Joseph G. 
Wood of Indianapolis was re-elected secretary, 
and C. Curtis Duck was re-elected treasurer. 

Speaking on the subject, “The Relation of 
Fire Insurance to Industry,” 
Harry Curran Wilbur, financial and industrial 
consultant, of Chicago, declared that 
actual capital is engaged in the insurance busi- 
ness than there is in banking. He said that 
fire insurance is a great stabilizing factor in 
the financial and industrial worlds. 

In the report of Russell T. Byers, vice-presi- 
dent of the American Central Life Insurance 
Company, and retiring president of the Federa- 
tion, opposition was voiced to the theory of 
State insurance. He termed such insurance 
procedure unsound. 

Mr. Byers urged passage of an insurance 
agents’ qualification law, asserting that such a 
law would result in better trained men and in 
greater control over the business by the State 
Insurance Department. He also spoke in favor 


Finance and 


more 





of a law permitting the Insurance Department 
to act as receiver for any liquidating insurance 
company. He recommended the employment of 
a full-time secretary and the building up of a 
strong organization. “The Federation seeks 
through direct contacts with the insurance pub- 
lic, and through its public relations, to bring 
home to all a realization of the economic neces- 
sity of insurance,” Mr. Byers said. 

Laws respecting the general operation of 
automebiles, inspection of brakes, definite 
physical and mental tests of drivers and sus- 
pension or revocation of licenses of undesirable 
drivers were urged by Edward C. Stone of 
3oston, Mass., associated United States man- 
ager of the Employers Liability, and vice- 
president of the American Employers Insur- 
ance Company. 

He reviewed the results obtained in Massa- 
chusetts, where a law was passed for compul- 
sory automobile liability insurance; but de- 
clared that the fault with the law was that it 
does not apply except on the highways of the 
State and not to non-resident drivers. The 
real objection of the law, the speaker said, is 
that its coverages are limited and it is com- 
pulsory. He stated that such insurance was 
not attractive to insurance companies, as it gave 
the promise of more claims, heavier losses and 
created a field for fraudulent damage suits. 

Thomas S. McMurray, Jr., State Insurance 
Commissioner, declared that Indiana had not 
met its obligations to establish sound statutory 
rules for insurance. He said that he favored 
an agents’ qualification law and other adequate 
laws regarding regulation of insurance. He 
added that the reserve of Indiana life insur- 
ance companies was increasing at the rate of 
$1,000,000 a month, and that deposits of life 
insurance companies with the State Insurance 
Department now reach $84,000,000, and are in- 
creasing daily. 

Mayor John L. Duvall welcomed the insur- 
ance men to Indianapolis. 


Resignations in Northwestern Casualty 
and Surety 
The resignations of Edwin Zedler, vice- 
president and secretary of the Northwestern 
Casualty and Surety, and Wisconsin manager 
of the Union Indemnity, and W. D. Van 
Dyke, Jr., vice-president, assistant secretary 
and manager of the surety department of the 
Northwestern, also assistant manager for the 
Union Indemnity for Wisconsin and Upper 
Michigan, have been announced by W. Irving 
Moss, president of both companies. 


A. Duncan Reid Appointed Joint United 
States Attorney 

A. Duncan Reid, president of the Globe In- 
demnity, has been appointed general attorney 
for the United States of the Liverpool and 
London and Globe Insurance Company. The 
announcement has been made by Hugh Lewis, 
general manager. Mr. Reid will hold the posi- 
tion jointly with Harold Warner, newly ap- 
pointed United States manager of the Liver- 
pool and London and Globe. 
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American Surety Makes Fine Advances 

During the year 1925 the American Surety 
Company of New York made great Progress, 
it having added over $1,900,000 to its te. 
sources, increased its surplus by over $400,009 
and augmented its premium income by oye 
$700,000. The company is now stronger than 
ever, possessing $19,278,115 of assets and hay. 
ing surplus and undivided profits amounting tp 
$3,025,379 beyond all liabilities and its capital 
of $5,000,000, so that its surplus as to policy. 
holders is $8,025,379. The net premium te. 
ceipts of the company last year were $8,844. 
283, while the claims paid aggregated $2,409,- 
632, the number of claims having been 6523, 
The American Surety now has more than 15. 


000 local representatives, these reporting 
through forty-one branch managers. Chief 


among the resources of the company are jt; 
home office building, 100 Broadway, New York. 
valued at $8,855,725. securities at market 
values, $7,575,751, and cash, $764,777, the re- 
maining items including premiums outstand- 
ing, accrued interest, etc. The unearned pre- 
mium reserve now amounts to $6,145,842, and, 
aside from reserves for expenses, taxes, etc, 
the company carries a reserve for outstanding 
premiums of $546,061 and a reserve for con- 
tingent claims of $3,734,200. The company 
has a strong list of directors. F. W. Lafrentz, 
who had served the company as president for 
fourteen years, was recently elected chairman 
of the board, and Robert R. Brown was chosen 
president, Henry C. Willcox having been 
elected first vice-president; A. F. Lafrenty, 
second vice-president, and William E. McKell, 
vice-president in charge of production. 


Standard Accident Promotions 

The Standard Accident Insurance Company 
of Detroit has made several promotions in its 
official personnel. Charles C. Bowen has been 
made vice-president and secretary; E. J. Scho- 
field, assistant secretary, has been elected vice- 
president and assistant secretary, and Paul M. 
Bowen, assistant secretary, has also been made 
vice-president. Paul M. Bowen, E. J. Scho- 
field and Eugene F. Hord have, in addition, 
been made directors. 


Jubilee Year of Great Western 
On January 15, the Great Western Insur- 
ance Company, of Des Moines, completed its 
first quarter-century of business life. It is 
planning a notable jubilee year for 1926 to 
celebrate this event, and also the seventieth 
birthday of its president, H. B. Hawley. Com- 
prehensive plans have been laid which will no 
doubt largely stimulate productron for this 

enterprising and well-managed company. 


M. F. Doyle Resigns 

M. F. Doyle has resigned from his position 
as manager of the fidelity and surety depart: 
ment at the New York office of the London 
and Lancashire Indemnity Company. Besides 
the fact that he is returning to his home in 
Los Angeles, he has not announced any other 
plans. 
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BILL INTRODUCED 





Massachusetts Measure Would Null- 
ify Compulsory Feature of 1927 
Act 





AUTO LIABILITY INVOLVED 





New Method Suggested to Supersede Pres- 
ent Statute on Books 

Boston, Mass., January 22.—A bill has been 
introduced by the Casualty and Surety Under- 
writers Association of Massachusetts, accom- 
panying the petition of John S. Royal, which 
would take the compulsory feature out of the 
compulsory automobile liability insurance act, 
which goes into effect January I, 1927. 

The bill, it is argued, would bring about a 
reduction in the number and severity of auto- 
mobile accidents and would offer a real in- 
ducement to the thoughtful man to take out 
automobile liability insurance. It would 
furthermore, it is said, meet the objections to 
the present law in that it would apply to citi- 
zens of other States besides Massachusetts, 
would be effective on private as well as State 
thoroughfares, and would not make a car 
owner take out additional automobile liability 
if he already was insured. 

The modus operandi is that a plaintiff asks 
the court to conduct an investigation to find if 
the car driver was to blame for the accident 
in which he was involved and upon which he is 
bringing a suit for damages. The court find- 
ing the defendant not responsible for the 
particular accident would dismiss the case then 
and there. Finding the defendant responsible, 
it would ascertain whether, the car driver was 
the owner of the car; if not, whether the car 
driver was operating as the agent of, or with 
the full knowledge and consent of, the owner. 

The driver-owner, or the owner, in case the 
driver was acting as his agent or with his con- 
sent, would then be called upon to put up, with- 
in such time as the court designates, such 
security as to the court shall deem proper to 
satisfy within thirty days after the rendition 
of a final judgment such portion of such judg- 
ment as shall not be in excess of five thousand 
dollars. 

If the defendant shall fail to furnish with- 
in the period set by the court such security, 
the registrar of motor vehicles will be ordered 
to suspend the license of the defendant until 
he puts up the required amount of security. 

The bill would induce insurance, as an in- 
surance policy or a motor vehicle bond is ac- 


‘ceptable for security to meet such judgments. 


The court would be empowered to take the 
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car, should it be the outright property of the 
owner, to settle judgment; and it is argued, 
moreover, that dealers selling cars on the in- 
stalment plan would see to it that their pur- 
chasers were insured, as they would not. be 
apt to keep up payments on a car they had been 
denied the use of. 

That the bill still permits of an injured 
party not receiving compensation from the car 
driver, the proponents of the measure frankly 
admti. 


WISCONSIN COMPENSATION CHANGE 


Beard Votes to Adopt National Council 
Experience Rating Plan 


Mapison, Wis., January 26.—The Wiscon- 
sin Compensation Insurance Board, consisting 
of W. Stanley Smith, Insurance Commissioner, 
as chairman: Fred M. Wilcox, of the indus- 
trial commission, and F. P. Lawton, secretary ; 
has unanimously voted to approve and adopt 
the experience rating plan of the National 
Council on Compensation Insurance. The reso- 
lution expressing the Board’s findings was sub- 
mitted last week and is worded as follows: 

Resolved, That the Wisconsin Compensation 
Insurance Board approves and adopts the Na- 
tional Council plan of experience rating, with 
certain modifications, for use in Wisconsin. 
The modifications applying to the general rules 
of the plan shall in no way affec: the applica- 
tion, eligibility, experience period or credibil- 
ity factors now incorporated in the National 
Council plan. 

Resolved, That any company authorized to 
transact the business of compensation insurance 
in this State, issuing participating policies, may 
upon a plan submitted to and approved by this 
Board, make its periodical refunds of savings 
as dividends, on the basis of the policy’s, or 
group of policies’ contribution to the distrib- 
utable surplus, as shown by the loss experience 
in Wisconsin of such policy, or groups of poli- 
cies of like class. 

The plan becomes effective on policies writ- 
ten or renewed on normal expiration dates on 
or after July 1, 1926. 

Frank A. Eger Promoted 
Frank A. 


Indemnity 


Eger, assistant secretary of the 


Insurance Company of North 


America, has been elected secretary and comp- 
troller to succeed Robert W. Forsyth, who is 
now Pacific Coast manager for that organ- 
ization. 


COMPANIES DIVIDED 





Norwich Union Indemnity and 
Phoenix Indemnity Separate 





H. P. JACKSON TO HEAD FORMER 
W. G. Falconer to Remain as President of 
Phoenix Indemnity—Action Is Result 
of Recent Sale 

The purchase of the Norwich Union Fire 
Insurance Society by interests controlling the 
Norwich Union Life Assurance Company 
abroad has resulted in the separation in this 
country of the Norwich Union Indemnity Com- 
pany and the Phoenix Indemnity Company. 
The Norwich Union Fire was sold by the 
Phoenix Assurance Company of London to 
the Norwich Union Life. 

In the future, as soon as separation plans 
have been completed, the Norwich Union In- 
demnity and the Phoenix Indemnity companies 
in the United States and elsewhere will operate 
individually and without any connection. with 
each other. They will be friendly competitors. 

H. P. Jackson, who has been vice-president 
of both companies with headquarters at New 
York city, will become president of the Nor- 
wich Union Indemnity at the meeting of direct- 
ors which will be held in the first week of 
March. W. G. Falconer, who has been presi- 
dent of the two organizations, will head the 
Phoenix Indemnity, which will have new head- 
quarters offices in this country. 





Fidelity and Deposit Had Total Business 
of $15,291,384 in 1925 

BattimorE, Mp., January 26.—For the vear 
1925, the Fidelity and Deposit Company of 
Maryland showed a total business of $15,201.- 
384, an increase of $1,743,808 over 1924. The 
reinsurance amounted to $3,440,706. The net 
increase was $1,018,444. 

The company added $1,207,049 to premium 
reserve, an increase of $72,483 more than was 
added in 1924. The company’s expense ratio 
declined 1.2 per cent from that of the previ- 
ous year. 

Surplus and undivided profits were increased 
$152,863. At the close of the year assets were 
$20,403,411, an increase of $2,179,684. 








Desk Room and 
Private Offices 
Furnished to 
Brokers and 
Agents 





TO BROKERS 
For the only policy issued paying a woman for every illness (no exception) call 


THE MEACHAM AGENCY, Inc. 


Managers, Times Square Branch, Accident and Health Dept. 
INDEPENDENCE INDEMNITY COMPANY 
Times Building, Broadway and 42nd St., New York City Bryant 


T. 1361 
elephone { 62 
1363 
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NATSURCO DINNER PARTY 
Executives’ Club Honors W. B. Joyce, Joel 
Rathbone and E. A. St. John—M. 0. 
Garner Was Toastmaster 


The Natsurco Executives’ Club, composed of 
the officials of the National Surety and New 
York Indemnity companies together with 
those of organizations identified with them, 
gave a dinner party in honor of Chairman W. 
B. Joyce, Comptroller Joel Rathbone and 
President E. A. St. John at the Hotel Plaza, 
New York city, last Thursday night. The 
gathering was attended by over 200 guests. 
John L. Mee, vice-president and superinten- 
dent of agents for the National Surety, and 
president of the Executives’ Club, acted as 
chairman for the meeting; and M. O. Garner, 
president of the New York Indemnity Com- 
pany, was the genial toastmaster. 

An elaborate entertainment 
professional singing and dancing acts, had been 
arranged and the impromptu participation of 
Edward F. Schiapelli, of the bureau of inves- 
tigation, was a feature. 


consisting of 


Introduced by Toastmaster Garner, Chair- 
man Joyce made a brief and stirring talk, in 
which he called for fair play in business deal- 
ings and said that success must be bought by 
hard work and could not be stolen. Pointing 
out the enviable positon of ithe United States, 
he said that the world must come to this coun- 
try for its finances and because of this, “Not 
for 100 years has this nation seen such a 
bright future.” He looked for a 20 per cent 





SOUTHERN 
SURETY CO. 


Home Office, Des Moines, lowa 





Statement as of 
December 31, 1924 


(Condensed from Statement of 
U.S. Treas. Dept.) 


Admitted Assets...... $7,046,054 
SORES 1,225,000 
I a dre 745,272 


Twelve Years of Steady Growth 
Prompt and Dependable Service 
to Both Patrons and Agents. 





We Solicit and Write: 


Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 
Workmen’s Compensation 
Employer’s and General Liability 
Burglary and Automobile Insurance 
Credit Insurance 


Let the Southern Serve You 
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increase in business during the coming year. 

Toastmaster Garner called upon the out-of- 
town men who were present for a few remarks 
and read telegrams from those who could not 
attend. Among the messages read was one 
from Charles Janvier, the company’s agent at 
New Orleans, of whom Mr. Garner said: “A 
more lovable and courteous inan it would be 
hard to find.” Col. Clarence F. Smith, the 
National’s Canadian manager, was present. 
Mr. Garner facetiously introduced Mr. Joyce 
as the out-of-town candidate from Beverly 
Hills, Cal. Among those who addressed the 
gathering were Chairman Joyce, Comptroller 
Rathbone, President St. John, President Gar- 
ner, and Vice-Presidents Mee, Treat and Bean. 
A “stunt” feature was the appearance of mid- 
gets typifying the beginnings of the National 
Surety and New York Indemnity companies 
and a “giant” (on stilts) indicating the size 
of the National to-day. 


Globe Indemnity Shows Increases in Net 
Surplus, Total Writings and Capital 
The annual financial statement of the Globe 

Indemnity Company, Newark, made as of 

December 31, 1925, shows that the assets have 


300. The capital has been increased by $1,- 
000,000 to $2,500,000 and the gross premiums, 
less cancellations for 1925 were $21,018,406. 
Deducting ceded reinsurance, the company’s 
net writings showed an increase of $2,234,308 
to an aggregate of $18,847,684. 

The surplus of the Globe Indemnity has been 
increased by $500,000 to $4,000,000 and, to- 
gether with the voluntary reserve, shows a sur- 
plus to policyholders of $7,900,000. President 
A. Duncan Reid has expressed himself as very 
well satisfied with the results of the year and 
the statement itself is indicative of the con- 
stantly growing strength and stability of the 
Globe Indemnity. 


Travelers Indemnity Elections 

Edward B. Bennett, William BroSmith, 
Louis G. Butler, L. Marsden Hubbard and 
Arthur L. Shipman were re-elected directors 
of the Travelers Indemnity Company of Hart- 
ford for three years by the stockholders last 
Monday. The directors re-elected the follow- 
ing officers: President, Louis F. Butler; vice- 
presidents, William BroSmith and Robert J. 
Sullivan; secretary, James H. Coburn; treas- 
urer, L. Edmund Aacher; assistant secre- 
taries, Frederick S. Garrison and Allen R. 
Goodale; comptroller, J. W. H. Pye; auditor, 
Charles D. Rarey, and assistant cashier, 
Charles S. Robbins. 


Compulsory Auto Insurance Bill in New 
Jersey 

Assemblyman Albert Comstock, New Jer- 
sey, has introduced a compulsory automobile 
insurance bill in that State which would re- 
quire car owners to take out public liability 
coverage up to $10,000 and $1000 for property 
damage protection or else file a bond with the 
commissioner of banking and insurance. 
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PLANS UNDER WAY 





Pacific Indemnity Completing 
Organization 





LEE A. PHILLIPS IS PRESIDENT 





O. Rey Rule Made Vice-President—Officers 
and Directors Chosen 
As was announced in Tue Spectator for 
January 14, Lee A. Phillips has been elected 
president of the newly-formed Pacific Indem- 
nity Company of Los Angeles. This is the 
organization whose projection by William B. 
Joyce, chairman of the National Surety; the 
Rolph-Swett agency of San Francisco, and 
other Pacific Coast insurance interests was 
forecast in these columns last fall. 


The organization of the Pacific Indemnity 
has now been completed and the company has 
an authorized capital of $3,000,000, made up of 
60,000 shares, with a par value of $50 each. 
Of the shares, 30,000 will be issued at par and 
$s0 a share will be paid in as surplus. 

In addition to President Phillips, the officers 
of the company are: O. Rey Rule, vice-presi- 
dent; James Rolph, Jr., vice-president, and 
Preston Hotchkiss, secretary and treasurer. 

The board of directors is made up of H. F. 
Alexander, president of the Pacific Steamship 
Company, Seattle; O. D. Fisher, president of 
the Fisher Flour Mills, Seattle; S. A. Perkins, 
Standard Gypsum Company, Tacoma; R. B. 
Wilcox, Portland, Ore.; Herbert Fleishhacker, 
San Francisco, president of the Anglo-London 
& Paris Bank; James Rolph, Jr., mayor of 
San Francisco; Atholl McBean, president, 
Gladding, McBean & Company, San Fran- 
cisco; W. B. Swett, vice-president and man- 
ager, Rolph-Swett Agency, San Francisco; 
Stuart Hawley, Oakland; E. J. Belcher, presi- 
dent, First National Bank, San Diego; G. I. 
Cochran, president, Pacific Mutual Life, Los 
Angeles; 'C. H. Crawford, president, Security 
Insurance Company, San Francisco; O. Rey 
Rule, vice-president, Pacific Finance Corpora- 
tion; D. M. Baker, vice-president, Pacific Mu- 
tual Life, Los Angeles, and the following Los 
Angeles executives: W. P. Jeffries, president, 
W. P. Jeffries Company; J. B. Miller, presi- 
dent, Southern California Edison Company; 
W. A. Morrison, M. D.; Oscar Lawler, bar- 
rister; W. R. Hervey, vice-president, Pacific- 
Southwest Trust & Savings Bank; W. H. 
Hunt, president, Pioneer Paper Company; A. 
M. Chaffrey, president, California Bank; R. 
B. Hardacre, vice-president, Security Trust 
& Savings Bank, and John Barber. 

Milton E. Johnson, manager of the North- 
ern California division of the Ocean Accident 
and Guarantee, has been made manager of the 
casualty department of the Pacific Indemnity, 
and F. E. Brisbane has been made manager of 


Thomas L. Bean a Director 
Thomas L. Bean, vice-president and agency 
superintendent of the New York Indemnity 
Company, has been made a director of that 
organization. 
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VINCENT CULLEN MADE VICE- Upon his return in 1919, he went into the 
PRESIDENT general agency business in Baltimore and then ] 
Earns Promotion in Fidelity and Deposit joined the Hartford Accident in New York. 
by Work in New York Office In 1920, he became production manager of the Practice of 
Vincent Cullen, New York manager for the metropolitan department of the Fidelity and 
Fidelity and Deposit Company, has been elected Deposit in New York and then was appointed Workmen’s Compensatio Ca 
vice-president in recognition of the splendid manager for the company throughout that terri- ll 
work he has done in that territory. Under tory. In an article in its issue of April 30, Insurance An 
Vice-President Franklin D. Roosevelt and Mr. 10925, Tue Spectator said of him: “Vigor, if 
Cullen the New York business of the Fidelity modulated by diplomacy, and aggressiveness, Atl 
and Deposit has grown from $1,200,000 in 1921 guided by tact, have been the basic factors in : i en — eid necessity for and N 
000 i 5 g rly 26 per his enviable insurance career.” evelopment of workmen's compensation : 
to $3,600, ERS - total - f nearly I “ insurance, together with much informa- A 
cent of the company’s premium volume last —_—_—— tion as to its practice. be 
year. Maryland Casualty’s Good Year D 
Vice-President Cullen is one of the young- BALTIMorRE, Mp., January 26—The Mary- By Saul B. Ackerman at 
est surety executives in New York city, but he land Casualty Company of this city has an- Assistant Professor of Insurance Atle 
has had extensive experience in the business nounced that its premiums in 1925 were the New York University C 
and is acknowledged to be one of the best largest in the company’s history. President se 
surety underwriters in the business. He began F. Highlands Burns shows the total $20,606,- A New and Comprehensive Book an 
his surety career in the office of the American 514, less reinsurance of $1,911,131, with a net ” Ive DOO Carc 
Bonding Company in Baltimore in 1902 and of $27,695,382. The gross increase over 1924 Just Published att 
later became a partner in Owen-Crowell Com- was $4,000,000 and the net $3,600,000. The M: 
any, Cleveland general agents for the Fidel- company’s assets were increased $4,018,000, é 
i a ’ ee ee If you are a broker or agent selling Cent 
ity and Deposit. with a total, December 31, of $36,567,245, which Work i ‘ Pr 
During the Mexican Border trouble in 1916, included $25,721,748 (less accrued interest) orkmens Compensation Insur- get 
Mr. Cullen served with the Black Horse stocks and bonds. The company paid taxes ance, can you offer the following cay 
Troop. When that situation had been suffi- amounting to 17.7 on capital and within a few services? Sissi 
ciently mishandled by the “Powers That Be,” thousand of the total dividends paid. The loss P 
the World W long and Mr. Cullen ratio was 51.7 and expense ratio was 36.7 1. Explain the important provisions 
pistons i a oe S- See Samer eae a as 30.7, a of the Workmen’s Compensa- ton 
served in France as a captain with the 136th decrease in combined ratios of 10.5 per cent, tion laws in the United States. Genes 
Field Artillery as compared with 1924. 2. Assist an injured employee to Wa 
present his case before a Com- B.) 
mission. es 
PRELIMINARY STATEMENTS OF CASUALTY, SURETY AND MISC. COMPANIES* Ad ; Golde 
= v rnin 
The following figures from the preliminary statements of Casualty, Surety and Miscellaneous Insurance Com- 6 a Saye Sane 6 Ang 
panies, covering the year 1925, have been compiled from the returns made direct to THE SPECTATOR, ation. Il ; 
Surplusto Net Pre- Losses Paid 4. Explain the important Work- aa 
ame and Location of Company Capital Total Policy- miums Writ- During men’s Compensation legal de- Spr 
Stock Assets holders ten During 1925 cisions nee 
92 ° : 
American Surety, New York.............2.00% 5,000,000 19,278,115 8,025,379 8,775,535 Be oo BVA * 
Bankers Mutual Auto., Fort Wayne........... Mutual 118,235 10,593 167,310 72,752 5. Explain how a manual rate is Incom 
ee — Assur. Co. (Acc. Br.), Kansas made. Pre: 
Co See Scene 300,000 43,088,950 b 3,302,551 1,817,153 ~ - ° ; 
Buffaic County Mut. Storm & Cyclone, Fountain 6. Outline a campaign for accident Mal: 
A ee eae ere ee ere er Mutual b b 2,099 2,636 prevention. Lj 
— i ay On = penne cage wo Wisc. — gd paper ares inet Exo! iberty 
Clergy Casualty Co. of America, Omaha....... Mutua i ,035 3,43% F: 2 xplain an i 
Commonwealth Casualty, Boston............. Mutual b b 22,230 9,186 7 pane i his mavet how - Trer 
Continental Life (Acc. Br.), St. Louis.......... 500,000 10,164,486 808,705 427,185 120,277 : : e by properly treas 
Economy Automobile, Freeport, ee Reciprocal c152,175 91,148 166,490 52,929 improving the physical condi- 
Fidelity Health and Accident, Benton Harbor.. Mutual 66,000 47,700 23,294 119,421 tion of his plant. manz 
oe aap Mut. Auto., Frankenmuth, Mich.. a ‘ a ie wane Lo neue aoe 8. Exol et 
Georgia Casualty, Atlanta Sout hGabaseweune ns 500, ,013,8% 3,55 3,717, 59,91 3 xp ain to an insured how his le . 
Globe Indemnity, Newark..............000000- 2,500,000 27,686,300 6,500,000 18,847,683 9,660,601 : ° . 
Globe Mutual Ins., Fort Wayne............... Mutual 70,234 961.762 95,986 158,782 rate is computed in accordance Corp 
Great Northern Casualty, Chicago...........+. Mutual 13,519 12,595 48,458 15,511 with the Experience Rating Presi 
Great Western Ins. Co., Des Moines........... 250,000 806,563 375,000 772,748 340,042 Plan. i 
Harleysville ——— Casualty, orig ae cee —n ret Lrg — 34,621 Sinel 
Illinois Motor Casualty, Springfield, Ill........ 200, 9,75 5, r e 
Income Guaranty, South — Said h-soincias es rope’ at5. 588 = 420,706 255,253 These topics and many others are $400,¢ 
Inland Bonding, South Bend.................-- 250,00 )1,$ 55,06- (Ce ee re . ° ot Nati 
Iowa Mutual Tornado, Des Moines........---- Mutual 497,244 481,218 398,250 762,994 discussed = detail in the new book Nationa 
Lincoln Mutual Casualty, Springfield, Ill....... Mutual 5,629 5,572 647 144,034 entitled ‘‘Workmen’s Compensa- Sprin 
Lloyds Plate Glass, New York.............045 750,000 2,238,430 1,442,586 1,062,716 324,341 ; I aaa lished ) 
Medical Protective, Fort Wayne. sgiararseess “——. wae —— 1,067,635 12.470 tion nsurance just pub ishe dent, 
Michigan Mutual Auto., Traverse City......... Mutua 5, ,o 3,035 2,16 
Minnesota Commercial Mens, Minneapolis. Mutual 234,565 200,000 295,693 204,410 by The Spectator Company, and treasu 
Mutual Cyclone, Mischicot............0.ee00% Mutual 3,032 3,032 1,589 115 written by S. B. Ackerman, As- Nationa’ 
Mutual Piate Glass, Shelby, Ohio............. Mutual 369,879 ~180,715 318,162 113,991 Prof f f ‘ 
Nebraska Indemnity, Omaha. « .....0200000. 200,000 396,296 285,793 143,920 45,503 sistant Professor of Insurance 0 place, 
Northwestern Trust, Grand Forks............. 100, : 06 ,442 13,208 2 
Ohio Casualty, Hamilton, Ohio. . - wore Gite £250,000 1,426,836 490,073 1,164,139 359,500 New York University. vice-p: 
Oklahoma Mutual Indemnity, Oklahoma City.. Mutua ,o2 . 15,96 9,56 } 
Preferred oe Grand —— euweswaaus - Reciprocal peg gH pies ites Every one having to do with Work- . W. H 
South Dakota Employers, Sioux Falls.......... Mutua ,076 i 88 , 566 
Southern Aid Society, Richmond.............. 85,080 878;703 817,515 794/375 380,877 men’s Compensation Insurance, it eerless 
poathern Life and Health, Birmingham Beavis « = nd a = 187 220,801 1.214, neon pod any way, will find this a most use- avenue 
ravelers Health Assn., Omaha............... utual jj 365,302 ........ 25) 
United Grain Growers Mutual Ins, Association, ans wiv eat pod ful work, as it contains information manag. 
OOS OSES Ae on ore eee Mutua 9,55§ : 
Unity Protective Ins. Assn., Syracuse.......... Mutual 115,678 52,339 312,035 115,331 upon every phase of Workmen' 8 urer, 7 
U. S. Fidelity & Guaranty, Baltimore. 5,000,000 44, we A 11,618,878 36,498,612 19,084,444 Compensation Insurance. Pennsyly 
U.S. Indemnity Society, Boston..... Mutual 57,380 51,609 22'099 ee 
United States on a. Le ee me eo Re 708 aoe aa a. Pri $4 00 delphia 
United States Plate Glass, iladelphia. .,...... i 35, 57,062 23,37 
Western Casualty, Denver..........-...eeee0e. 200,000 341,943 270,027 453,027 188,960 ce per copy . tary, Je 
Wisconsin Mutual Plate Glass, Juneau... _Mutual 98,316 53,864 _—s-_ 70,397 20,538 Bound in cloth Petroleun 
pices Ledger Assets. b Unavailable. c Cash only. ~"“d Includes premiums on excess insurance. f Formerly the Doe id 
Standard Mutual Hail Insurance Association. side 
*In the case of life “eigen capital. rey oe gel ang maeote SX department; otherwise Pam pertains to THE SPECTATOR COMPANY Security 
accident and health only. igures are for both the life and accident departments, | Aphids +1 oa ini R i 
s Reserve: to ) policyholders including money advanced by officers. ¢ Includes 3 overhead expenses, 7 Loss. fund for CHICAGO NEW Yo K Preside 
payment of losses. Includes $10,000 reserve for contingencies, oon Thomas 
28 
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Casualty, Surety, Etc. 








New and Retired Casualty and Miscellaneous 
Insurance Companies 


AND MISCELLANEOUS COMPANIES 


LICENSED IN 1925 


CASUALTY 


American Life & Accident Insurance Co., St. 


Louis, Mo. President, S. B. Hunt. 
Atlantic Surety, Lawyers building, Raleigh, 
N. C., E. O. Anderson, president; D. A. 


Houston, vice-president and chairman of the 
board; S. Wade Marr, treasurer; John N. 
Duncan, secretary, and John R. Logie, assist- 
ant secretary. 

Atlas Casualty Company, 29 So. LaSalle street, 
Chicago, Ill. President, W. D. Holterman; 
secretary, Felix Broeker; capital, $200,000, 
and will write a general casualty business. 

Carolina Bonding & Insurance Co., 49 Cottage 
street, Asheville, N. C. Prestdent, H. A. 
Miller; secretary, C. J. Hughes 

Central Insurance Co., Greensboro, N. C. 
President, H. S. Richardson; secretary and 
general manager, Edward G. Michaels; 
capital, $200,000. 

Eureka Casualty Company, Los Angeles, Calif. 
President, Frank A. Moore; secretary, New- 
ton W. Haynes. 

General Casualty Company of America, Seattle, 
Wash. President, H. K. Dent; secretary, F. 
B. Martin; capital, $200,000. 

Golden State Guarantee Fund Ins. Co., Los 
Angeles, Calif. President, W. F. Nickerson. 

Illinois Motor Casualty Co., Ferguson building, 
Springfield, Ill. President, J. L. Pickering; 
secretary and treasurer, Paul W. Pickering. 

Income Guaranty Company, South Bend, Ind. 
President, A. N. Hetler; secretary, John G. 
Malinberg; capital, $100,000. 

Liberty Surety Bond Insurance Company, 
Trenton, N. J. President, A. K. Bugbee; 
treasurer, Emerson L. Richards; general 
manager, Robert M. Johnston. 

G. L. Miller Bond & Mortgage Guarantee 
Corp., 30 E. 42d street, New York, N. Y. 
President, G. L. Miller; vice-president, J. M. 
Sinclair: secretary, W. C. Wheeler; capital, 
$400,000. 

National Land Insurance Co., Seventh and 
Spring streets, Los Angeles, Calif. Presi- 
dent, Frank T. Comstock; secretary and 
treasurer, Chas. T. Greene. 

National Union Indemnity Co., 139 University 
place, Pittsburgh, Pa. President, E. E. Cole; 
vice-president, A. W. Mellon; secretary, E. 
W. Hall; capital, $500,000. 

Peerless Life & Accident Ins. Co., 820 Kansas 
avenue, Topeka, Kansas. President and 
manager, W. A. Benson; secretary and treas- 
urer, T. F. Rickenbacker. 

Pennsylvania Indemnity Exchange, Inc., Phila- 
delphia, Pa. President, Walter Moses; secre- 

tary, John A. Slemons. 

Petroleum Casualty Co. Houston, Texas. 
President, W. S. Farrish; capital, $100,000. 

Security Union Casualty Co., Houston, Texas. 
President, Geo. R. Christie; secretary, 

Thomas Fitzgerald; capital, $100,000. 


Superior Life, Health & Accident Co., Phila- 
delphia, Pa. 

C. S. Weston Company, Times building, Port- 
land, Oreg. 

CASUALTY AND MISCELLANEOUS COMPANIES 

PROJECTED IN 1925 

American Mutual Health & Accident Ins. Co., 
Denver, Colo., principal organizer J. L. Mc- 
Donald. 

Arkansas State Mutual Company, Little Rock, 
Ark., organized to write life, health and ac- 
cident, with the following officers: President 
and general manager, L. C. Craighead; vice- 
president, R. I. Patterson: secretary and 
treasurer, R. B. Reynolds; general counsel, 
Bruce T. Bullion. 

Atlas Accident & Health Ins. Co.. Omaha, Neb. 

Atlas Mutual Casualty Co., New York, N. Y. 
Principal organizers, Israel Soloff, Harry 
Brown and Nathan Simon. ; 

Carolina Mortgage and Indemnity Co., Raleigh, 
N. C., organized to do a fidelity and surety 
business. 

Carolina Mutual Casualty Co., Durham, N. C., 
Organized to write a general casualty busi- 
ness. 

Central Casualty Co., Kansas City, Mo., or- 
ganized to take over the business of the Cen- 
tral Mutual Casualty Co. 

Colonial Casualty Co., Indianapolis, Ind. 

Century Insurance Company, Hartford, Corn., 
organized by the A®tna Ins. Co., with a pro- 
posed capital of $500,000, to write general 
casualty lines with Ralph B. Ives, president; 
W. Ross McCain, secretary, who are also 
president and secretary, respectively, of the 
7Etna Ins. Co. 

Colorado Mutual Health & Accident Co., Den- 
ver, Colo. 

Commonwealth Surety Company, New York, 
N. Y., organized in January, 1026, to write 
fidelity and surety lines. 

Credit Guarantee Insurance Co., Springfield, 
Ohio. Principal organizer, A. I. Voys, with 
a proposed capital of $200,000. 

Employers Mutual Benefit Association, St. Paul, 
Minn., organized to write accident and health 
on the assessment plan. 

Erie Insurance Exchange, Erie, Pa., organized 
to write automobile insurance on the recipro- 
cal plan with the following officers: W. J. 
Robinson, president; H. O. Hirt, secretary, 
and O. G. Crawford, vice-president. 

Farmers Mutual Liability Co., Crawfordsville, 
Ind. 

General Casualty Company, Wis., 
organized with a proposed capital of $100,000 

and surplus of $50,000. 

Guaranty Mutual Live Stock Ins. Co., Chicago, 
Ill. 

Hamilton Mutual Auto Casualty Ins. Corp., 
New York, N. Y. 

Home Plate Glass Indemnity Company, 96 
Clinton street, Brooklyn, N. Y., being or- 


29 


Madison, 


ganized to write plate glass, with a proposed 
capital of $100,000 and surplus of like 
amount. Principal organizers, H. C. Stone 
and J. W. Bruce. 

Hudson Mohawk Casualty Co., Albany, N. Y. 

Illinois Indemnity Company of Chicago, Chi- 
cago, Ill., organized by American Automo- 
bile Underwriters, Chicago, with a proposed 
capital of $200,000 and surplus of $100,000. 

Indemnity Mortgage Ins. Co., Los Angeles, 


Calif. 


Inland Casualty Company, Columbus, Ohio. 
Principal organizer, A. I. Voys. 
International Lloyds, State Lake building, 


Chicago, II]. 

Invincible Casualty Ins. Co., 1 Clinton street, 
Newark, N. J., organized by Alfred D. May, 
with a proposed capital of $300,000 and 
$600,000 surplus. 

Kentucky National 
Louisville, Ky. 

Lawyers Title Insurance Co., Richmond, Va. 

Lincoln Metropolitan Mutual Casualty Co., 
Cleveland, Ohio. 

Majestic Casualty, New York, N. Y., principal 
organizer J. B. Moffatt. 

Manhattan Indemnity Co., New York, N. Y., 
principal organizer, Frederick H. Cowden. 

Merchants & Bankers Casualty Insurance Co., 
Springfield, Ill., principal organizer A. C. 
Littlejohn. 

Mid-Western Mutual Casualty Ins. Co., Chi- 
cago, Ill., organized by American Merchants 
Association to write burglary and theft in- 
surance. 

Missouri State Plate Glass Ins. Co., Kansas 
City, Mo., organized to write plate glass. 
Mutual Protective Insurance Co., Kansas City, 

Mo. 


National Insurance Company, Oedon Building, 
St. Louis, Mo. 

National Mutual Automobile Casualty Co. of 
N. Y., New York, N. Y. Principal or- 
ganizer, Isidor Goldberg. 

National Rent-a-Car Mutual Auto. Casualty 
Ins. Corp., New York, N. Y. 

New England Mutual Casualty Company, 
Concord, N. H. 

Northwestern Life & Accident Co., Seattle, 
Washington. Principal organizer, T. C. 
Brownlee; proposed capital, $150,000. 

Old State Casualty Ins. Co., Detroit, Mich., 
organized to write accident and health, with 
a proposed capital of $50,000. 

Oregon Title Insurance Co., Northwestern 
Bank building, Portland, Ore., organized to 
write title insurance, with a proposed capital 
of $100.000. 

Pacific Abstract Title Co., 268 Start street, 
Portland, Ore., organized to write title in- 
surance. 


Mutual Insurance Co., 


Pacific Indemnity Co., Los Angeles, Calif., or- 
ganized in January, 1926, by Lee A. Phillips, 
to do a general casualty business, with a pro- 
posed capital of $1,000,000 and surplus of 
like amount. 


Paramount Casualty Co., Los Angeles, Calif.,. 
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Total claims paid 25 years ending 
December 31, 1924, $40,141,939.18 








C. A. CRAIG, President W. S. BEARDEN, Sec’y-Treas. 


THE NATIONAL 
LIFE @ ACCIDENT INSURANCE CO. 


Home Office, National Building 


NASHVILLE - - - TENN. 


YOUR CHANCE 


To become Supervisor in Connecticut for a 
young life insurance company; one of the 
kind where personality and hard work will 
receive a visible reward. 


Address P. L. care of THE SPECTATOR, Box 1117, 
New York City. 




















Central States Life 


Insurance Company 
St. Louis, Mo. 








General Agency Openings 


in 
FLORIDA = ILLINOIS 
TEXAS MINNESOTA 
UTAH SOUTH DAKOTA 





Assets $6,500,000 





Insurance in Force 
$65,000,000 


THE LONDON & LANCASHIRE 
INSURANCE COMPANY, Ltd. 





yi 












pa ee s OF LONDON, ENGLAND .« 
ie) ole). aaa 
LANCASHIRE \& 
INSURANGE CO. New York Department: 
LTD. 





57 and 59 William Street 


A. G. McILWAINE, Jr., Manager 
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THE SERVICE LIFE 
INSURANCE COMPANY 


Nebraska 























WE WANT AGENTS 


to push our five-point-nine policies. 
Excellent territory. Iowa, Minne= 
sota, Missouri, Nebraska and South 


Lincoln 
Dakota. Liberal contracts for men of 
good reputation. 


“THE COMPANY OF CO-OPERATION” 


THE DES MOINES LIFE & ANNUITY CO. 


Address J. J. SHAMBAUGH, President 
Home Office—Register Tribune Bldg.—Des Moines, Iowa 


























Good territory available in Texas and 
Oklahoma to Agents who can qualify as 
to character. 


SOUTHERN UNION 


Life Insurance Co. 
of 
Fort Worth, Texas 


JAS. L. MISTROT, Pres. TOM POYNOR, V.-Pres. 
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organized to do a general casualty business, 
with a proposed capital of $100,000. 

Patent Insurance Co., Hartford, Conn., or- 
ganized by C. A. Goodwin, a director of the 
Etna Insurance Co., with a proposed capital 
of $200,000 to write patent insurance. 

Peoples National Casualty Co., Detroit, Mich., 
organized to write a general casualty busi- 
ness, with a proposed capital of $35,000. 

America, 

organized by Jas. 


Peoples Insurance Co. of 
Charleston, S. C.,, 
Grondahl, with a proposed capital of $5,480,- 


Trust 


000. 

Prudential Surety, New York, N. Y., organized 
to write fidelity and surety, with a proposed 
capital of $100,000. 

Realty Mortgage Insurance Co., Oakland, 
Calif, organized to write title insurance. 
Restaurant Owners Mutual Insurance Co., 1451 
Broadway, New York, N. Y., organized to 
write liability and workmen’s compensation. 
Roosevelt Mutual Casualty Company, New 
York, N. Y., organized by Elmer B. Lohman, 
Gene VY. Lutz and others to write general 

casualty business. 

Southern Mutual Casualty Company, Detroit, 
Mich. 

St. Paul-Mercury Indemnity Co., St. Paul, 
Minn., organized by interests affiliated with 
the St. Paul Fire & Marine Ins. Co., with 
a proposed capital of $250,000. 

State Health & Accident Insurance Co., Lin- 
coln, Neb. 

Surety Land Insurance Co., Tallahassee, Fla., 
organized to write real estate insurance 
against depreciation. 

Taxicab Independent Owners Mutual Casualty 
Co. of N. Y., New York, N. Y. Principal 
organizers, Harold R. Schermeyer and Wil- 
liam H. Clark. 

Title Insurance & Mortgage Co., Springfield, 
Mass., organized to write title insurance 
with a proposed capital of $200,000. 

United Mutual Auto Casualty Corp., 
York, N. Y., organized to write liability. 
U.S. Indemnity Corporation, New York, N. Y. 
Western American Casualty Co., Los Angeles, 
Calif. 

Western Health & Accident, Sherman, Texas. 
CasuaALTY AND MISCELLANEOUS INSURANCE 

CoMPANIES RETIRED IN 1925 

Bankers and Planters Life Ins. Co., Fort Smith, 
Ark., retired. 

Central States Casualty Co., New Orleans, 
la, reinsered by American Bankers In- 
surance Co, 

City Service Mutual Casualty Corp., N. Y., 
being liquidated by New York Insurance De- 
partment, 

Employers Mutual Indemnity Insurance Co., 
Phoenix, Ariz., retired. 

Farmers Mutual Live Stock Insurance Co., 
Oconee, S. C., went into receivership. 

Indiana Mutual Casualty Indian- 
apolis, Ind., went into receivership and re- 


New 


Company, 


insured its outstanding business with the 
Travelers of Hartford. 

Lumbermens Exchange, Kansas City, Mo., re- 
insured in the Reciprocal Underwriters, Kan- 
sas City, Mo. 


Lumbermens Indemnity Exchange, Seattle, 
Wash., retired. 
Merchants Reciprocal Underwriters, Dallas, 


Western Merchants Re- 


ciprocal Underwriters cf Kansas City, Mo. 


reinsured in the 


Midland Casualty Company, Milwaukee, Wis., 
bought by the American Bankers of Jack- 
sonville, Ill. 

Mutual Eye Indemnity Co., Fort Wayne, Ind., 
reinsured in the North American Accident of 
Chicago. 

National Mutual Casualty Insurance Co., Chi- 
cago, Ill., in process of liquidation. 

Nebraska National Ins. Co., Omaha, Neb., re- 
tired. 

Old State Casualty Co., Detroit, Mich. re- 
insured in the Detroit Life of Detroit, and 
will liquidate. 

Reciprocal Association, Houston, 

Tex., retired from business June 1, 1925, 

being reinsured by the Security Mutual Cas- 

ualty Co. of Houston, Texas. 


Oilmen’s 


Owners Mutual Live Stock Ins. Co., Marion, 
Ohio, being liquidated by the Ohio Insurance 
Department. 

Provident Disability Insurance Company, Kan- 
sas City, Mo., reinsured in the Empire Dis- 
ability of Springfield, Mo. 

Reciprocal Annex, Kansas City, Mo., reinsured 
in the Reciprocal Underwriters, Kansas City, 
Mo. 

Southwestern Automobile Insurance Co., Los 
Angeles, being liquidated by its president, 
J. L. Blodgett. 

Texas Lloyds, Waco, reinsured in the Texas 
Fire Ins. Co., of Waco, Tex. 

Twentieth Century Mutual Automobile Cas- 
ualty Ins. Co., N. Y., being liquidated by the 
New York Insurance Department. 


United Retail Grocers Assn. of Brooklyn 


Mutual Benefit Horse Fund, Brooklyn, New 
York, retired. 


CHANGE OF CoMPANY PLAN DurRING 1925 
Income Guaranty Company, South Bend, Ind., 
an assessment company, was taken over by 
the Income Guaranty Co., a stock company. 
Lawyers Title & Trust Company, Portland, 
Ore., reinsured its title insurance business 
with the Oregon Title Insurance Company. 


Frizzell & Co. Broaden Service 

Frizzell & Co., of Philadelphia, have taken 
larger quarters in the Muhlenberg building in 
that city and have acquired representation of 
the Baltimore-American, the Continental and 
the Alliance. C. F. Frizzell Jr., who is head 
of the brokerage firm, is the son of C. F. Friz- 
zell, vice-president and general manager of the 
Indemnity Insurance Company of North 
America. 


New Jersey Fidelity and Plate Glass 

During 1925, the New Jersey Fidelity and 
Plate Glass Insurance Company, Newark, in- 
creased its assets by $606,168 to $4,945,621. 
It also increased its net surplus by $158,076. 
The capital is now $800,000, surplus is $1,013,- 
503 and surplus to policyholders is $1,813,503. 
The secretary of the company is W. D. Ward. 


Utah Permits Sureties to Cancel Bonds 
on Thirty Days’ Notice 

SALT Lake City, Utan., January 26.—The 
Industrial Commission of Utah has made a 
ruling which permits surety companies to can- 
cel bonds after giving thirty days’ notice to 
the Commission of their intention to do so, 
the bonds to remain in full force during the 
thirty-day period. 
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AGENTS TO GATHER IN CINCINNATI 


Conference Meeting to Be Strictly Busi- 
ness in Nature 


The annual midwinter conference meeting 
of the National Association of Insurance 
Agents will be held in Cincinnati this year. 
The dates selected are March 15, 16 and 17. 
There will be no set speeches and the sessions 
will be strictly business in nature. Entertain- 
ment features will be held down to a minimum. 

Considerable interest will attach to this 
meeting because of the discussions relevant to 
the wholesale automobile situation which are 
sure to feature the sessions. 


Non-Members of Eastern Union Meet 


Executives of all the fire companies which 
are not members of the Eastern Union were in- 
yited last week to a conference by R. M. Bis- 
sell, chairman of the committee of fifteen, for 
the purpose of getting their views on a new 
organization his committee is working on. The 
committee was appointed at a meeting of fire 
executives, January 14, for the purpose of 
forming an organization for the Eastern terri- 
tory. The meeting was at the Hotel Biltmore, 
New York city, January 27, at 6 p. m,, and 
included a dinner. 


Petition for Reargument of Palmetto Case 


A reargument of the case of the Palmetto 
Fire Insurance Company against James A. 
Beha, New York State Superintendent of In- 
surance, was asked for last Saturday in a peti- 
tion filed with the United States District Court, 
Southern District of New York, on behalf of 
Superintendent Beha. The petition was pre- 
sented by Attorney General Albert Ottinger, 
with Clarence C. Fowler, special deputy, of 
counsel, presenting the brief. The case in 
question has to do with the securing by the 
Palmetto Fire of an injunction against Super- 
intendent Beha preventing him from canceling 
its license in New York because of the Chrysler- 
Palmetto contract. 


Henry I. Brown President of Atwood Fire 


Henry I. Brown was elected president of the 
Atwood Fire Insurance Company at the meet- 
ing of the directors following the annual stock- 
holders’ meeting last week. Other officers 
elected were: Everett U. Crosby, vice-presi- 
dent; Charles S. Conklin, vice-president and 
secretary; Frederick HH. Pouch, treasurer; 
Rathbone Williams, assistant secretary and 
assistant treasurer, and B. C. Henion, assistant 
secretary and assistant treasurer. 


Clifford Ireland Resigns 

Clifford Ireland, director of Trade and Com- 
merce for Illinois, has resigned from his posi- 
tion. He was supervisor of the insurance di- 
vision. H. U. Bailey of Princeton, a news- 
Paper publisher, is expected to be appointed to 
the post by Governor Small. Mr. Ireland has 
been the head of the Insurance Department of 
Illinois since 1923. 


Albany Legislation 

ALBANY, January 27.—A bill introduced in 
the legislature by Assemblyman Phelps incor- 
porates the Guardian Life Welfare Trust for 
administering funds for fostering the welfare 
of men and women employed by the Guardian 
Life Insurance Company at its home office in 
New York City. 

Many additional amendments to the work- 
men’s compensation law have been introduced 
in the two legislative branches. They provide 
as follows: 

Senator Nicoll, section 24, by making amount 
assessed for costs and fees discretionary with 
board or court and providing where appeal is 
withdrawn after findings are served by the 
board, the appellant or appellants shall be as- 
sessed $10. Also section 20, by providing all 
awards, shall draw interest from date of mak- 
ing thereof, instead of thirty days thereafter. 
Also subd. 3, section 15, by empowering board 
to adopt standards or tests for determining 
loss of vision or percentage thereof. Also subd. 
3, section 2, by defining “employer” to mean 
every officer, director or managing agent of 
association or corporation and every member 
of a partnership. Also section 52, by making 
it a misdemeanor for any peson or any officer 
or managing agent of a corporation to fail to 
secure compensation insurance. Also section 
28, by providing, if employer had knowledge of 
accident or death and claim is filed within 
three years thereafter, right to compensation 
shall not be barred. Also subd. 2, section 3, 
by providing all other occupational diseases 
not enumerated shall be compensable if it is 
established by medical testimony that disease 
was due to nature of claimant’s employment 
and contracted within twelve months. 


Opens Office in Hawaii 

The John Hancock Mutual Life Insurance 
Company has been licensed to do business in 
the State of Arkansas and has appointed John 
C. Eakin and Robert M. Williams as general 
agents under the title of Eakin & Williams, 
with headquarters in the Boyle building, Lit- 
tle Rock. It has also received license to write 
business in Hawaii and has established a gen- 
eral agency at Honolulu with the International 
Trust Company. 


Brooklyn Brokers’ Dinner 

The fourteenth annual dinner of the Brook- 
lyn Insurance Brokers Association was held last 
evening in the Blue Room of the Hotel St. 
George. 

Three hundred members were present, with 
William B. Mann, superintendent of agencies 
of the Ocean Accident and Guaranty Corpora- 
tion and the Columbia Casualty Company, as 
the guest of honor. 

C. K. Bainbridge was chairman of the eve- 
ning. Six performers ably supplied the enter- 
tainment, interspersed with exhibitions of the 
Charleston hy several members of the asso- 


ciation. Herman A. Bayern, president of the 
Metropolitan Brokers Association, was also 
present. 
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Statement of Eureka-Maryland 


The Eureka-Maryland of Baltimore reports 
assets, as of December 31, 1925, amounting to 
$3,307,353, a gain of $471,345. The reserves are 
now $2,780,318, or 17.3 per cent more than a 
year ago. During 1925 the company paid cash 
dividends of $60,000, and a $50,000 stock divi- 
dend, making the capital $250,000. The net sur- 
plus is now $224,540, so that the capital. and 
surplus have increased 18 per cent. The com- 
nany has 143,000 policies in force for $46,- 


490,279. 


Changes in National Life of U. S. A. 


Albert M. Johnston, heretofore president of 
the National Life of U. S. A., Chicago, has: 
been chosen chairman of the board, and Robert 
D. Lay, heretofore vice-president and secretary, 
was elected president. Practically all of Mr. 
Lay’s business life has been spent in the service 
of the National Life, and he is familiar with 
every department of the company’s activities. 


Pacific Mutual Life Figures 


The statement of the Pacific Mutual Life 
of Los Angeles, covering 1925, shows assets of 
$104,452,663, with a surplus as to policyholders, 
including apportioned and unassigned funds and 
capital, of $11,914,308. The new life insurance 
paid for last year was $08,372,610, and the life 
insurance in force at the end of the year was 
$586,249,747, a gain of nearly $49,000,000. The 
premium income in the accident department was 
$5,350,302. 


Charles Janvier Addresses Bankers 


Charles Janvier, president of Janvier & Co., 
I.td., of New Orleans, who has been prominent 
in the fire insurance business in his city for 
many years, recently delivered an interesting 
address upon fire insurance, its history, prin- 
ciples and service, at a meeting of the New 
Orleans Chapter of the American Institute of 
Bankers. In this address, Mr. Janvier briefly 
sketched the origin and growth of fire insur- 
ance, and dealt with the present-day conditions, 
touching upon many aspects of the business 
in a way which no doubt added much to the 
knowledge of his hearers. 


Bankers Life’s New Business 

In the issue of THe Specrator of January 
14, the new business written by the Bankers 
Life, of Des Moines, to December 28, 1925;. 
was stated as $167,517,610, this information 
naving been obtained ,from the company. <A 
later report says that the amount as stated’ 
is erroneous, and should have been given as 
$10,000,000 less. 


North British Field Men Confer 


A conference of field men of the North 
British and Mercantile and its affiliated com- 
panies from New York and middle depart- 
ment territories, was held in the home office 
in New York city last week. Assistant man- 
ager C. R. Perkins presided. 
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Names and uses of 7,000 chemicals, with 
synonyms; chemical formulas; colors; 
properties; constants; specific gravities; 
melting points; boiling points; solubility 
in water, alcohol, ether and other sol- 
vents; their preparation and materials 
from which they are made; with a brief 
outline of the process; their grades and 
the kinds of containers in which they 
are customarily shipped. 

Fire Hazards are also defined, and the rail- 
road shipping regulations are given. 

Chemicals are arranged alphabetically. 

Book contains 528 pages, 6xg inches in 
size. 

Specimen Subject Showing Method 
of Treatment. 

Acetaldehyde (Ethyl aldehyde, Acetic 
aldehyde, Ethanol, Aldehyde) 
CH3 CHO. 

Color and properties: Colorless, light, 
inflammable liquid; pungent, fruity 
odor. 
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Constants: Specific gravity o.801;  boil- 
ing-point 21°C. 

Soluble in water, alcohol and ether. 

Derivation: (1) Commercially obtained 
(a) from “first runnings” of alcohol 
stills by fractionation in a special still; 
(b) by passing alcohol vapor over 
platinum black; (c) by synthesis from 
acetylene gas. (2) By pouring a mix- 
ture of 90 per cent. alcohol and con- 
centrated sulfuric acid into a_ solution 
of potassium bichromate. The mix- 
ture is heated in a reflux apparatus 
and subsequently distilled. 


Method of purification: Rectification 
in a special type of still. 


Grades: Technical. 

Containers: Iron drums. 

Uses: | Paraldehyde; organic synthesis; 
silvering mirrors; dyestuffs. 

Fire hazard: Dangerous. 

Railroad shipping regulations: Red 
label. 
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The Home Stretch 


By Wititam C. Morton 


Registrar, Life and Casualty Insurance Company of Tennessee, Nashville 


With the close of the year 1925, many ques- 
tions might be asked, among which may be 
mentioned the following: Have I taken ad- 
vantage of all the opportunities that the year 
has offered me? If not, why not? Do I find 
myself a better agent at the close of the year 
than a year ago? If not, why not? Have I 
always been ready and anxious to fill the needs 
of all my prospects? Am I yet working on a 
systematic plan? Do I really appreciate the 
greatness of the insurance profession as I 
should? Have I learned to shoulder more re- 
sponsibility than heretofore? 

An agent’s answers to these questions will 
largely determine what his success will be on 
the home stretch. It is indeed a sad state of 
affairs for the man who has postponed the 
making of results until this late day. Such 
procrastination may well be compared co the 
“cramming” of students at the close of the 
term. The man who will come out victorious 
on the home stretch is the man who has main- 
tained a steady, persistent gait all the way 
through. The agent who waits until the close 
of the year to “cram” his record will have 
some very forceful facts “crammed” down his 
throat. The only way to come out a victor 
at the close of any period is to maintain a 
persistent speed all along the journey. No man 
ever became a _ champion “spurts,” 
“splashes,” “rushes” and such like. The mak- 
ing of a champion in most any line of human 
endeavor consists largely of constant, persist- 
ent and conscientious training and practice. In 
which class do you happen to be? 

It only takes a few seconds for anything to 
become a matter of history. Any act, as soon 
as committed, is then a matter of history. 
Many things have been done in one minute that 
were regretted for all eternity. On the other 


by 


hand, many things have been done that caused 





happiness and contentment for all ages to 
come. The agent who has been untiring in his 
work and who has really learned the lesson 
of service falls into this latter class. People 
who use their opportunities to the very best 
advantage never become despondent. Only the 
people who never make a real effort are pessi- 
mists. 

At the close of any great race, it will be ob- 
served that some start out at break-neck speed, 
while others maintain a moderate gait from 
beginning to end. The man who exerts himself 
too much at the beginning soon tires out and 
finds that the patient, plugging type of man 
can endure the race to the end and is usually 
the man who gets the blue ribbon. The insur- 
ance profession as well as others contains many 
men who try to impress you with their impor- 
tance in the beginning but close observation 
alwavs shows that their tactics are all “bluff.” 
The quiet man is more likely to win. It 
takes more than being “loud” for any one to 
succeed. 

To make the home stretch in a halo of vic- 
tory, the first thing required is purpose— 
sensible purpose. Nothing ever was or ever 
will be accomplished without purpose. And 
this purpose must be actuated or, better still, 
consummated with the power to pursue until 
victory is assured. The agent should throw 
away all benumbing doubts, and all anaesthetic 
agencies that paralyze purpose. Get some keen, 
vivid, lively idea and carry it to a successful 
issue. Unless you have a pre-arranged plan, 
you are quite sure to make a flaccid fizzle, a 
fluke. Some people may win on a fluke, and 
then fluke again and it’s all off. 

Next to having a purpose in life, if we 
would make the home stretch as we should, we 
must learn the lesson of punctuality. A good 
rule to follow is this: If you have anything 
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to do, and all insurance men have lots to do, 
begin it right, and begin it right—away. Every 
moment that you delay, you add opportunity 
to your opponent and a distinct advantage to 
your competitors. The dynamo of human ac- 
tion depends upon prormpt work. Always be 
on time. Punctuality is a powerful endorse- 
ment, and a valuable virtue. Punctuality is the 
quality that indicates your interest in your 
word and work. The constant breaking of 
engagements means but the bending of con- 
fidence. Be punctual and you will not get the 
reputation of being a “confidence man.” 

The home stretch should, along with other 
things, bring prosperity in its wake. No man 
is making much progress in this life who has 
not had some form of prosperity. And pros- 
perity must not be confused too much with 
money. While it is true that financial gain 
is prosperity, vet there are some things greater 
than money that still can be called prosperity. 
And we might mention such things as spiritual 
hetterment, efficiency, increased knowledge, and 
a stronger desire to serve for the sake of 
serving. And no one, I presume, would, for 
a moment, say that such things are not pres- 
perity. They are prosperity—plus. 

When people find themselves on the home 
stretch, they should be more powerful. Every 
member of Adam’s race craves power and, as 
[ see it, this desire should never be suppressed. 
Of course the right kind of power is helpful, 
and it is only the abuse of power that harms 
The misuse of power is a common weak- 
ness, and the right use of it is common sense. 
The effectual course that gets and that holds 
business to-day is mental, moral, and physical 
power—a mighty good definition of efficiency. 
If you would make the home stretch as you 
should, I would like to submit the following 
suggestion: Discover your definite kind of 
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power, then put all your power behind it, and 
the rest will be comparatively easy. Give it a 
trial. 

Now that the curtain has been drawn on the 
year 1925, you should have developed at least 
three qualities of character, as _ follows: 
strength, endurance and courage and_ these 
three traits of character call for patience. The 
patient man will win. And it should be borne 
in mind that the patience to wait and the will- 
ingness to work is the rock-bottom foundation 
of all lasting achievement. Patience brings 
your foe to your feet, puts you over the line 
a victor. (Violence and force are not equal 
to time and patience. Punishment and pain 
are always less in patience. Few have pa- 
tience enough to be patient. Some people are 
not patient enough to make the home stretch 
as they should. Write this thought in your 
rate book and use it for what it is worth; 
Steadiness and purpose will 
eventually put you in the right position on the 
home stretch. Unwavering, unfaltering faith 
in work, with unswerving purpose and you will 


singleness of 


win in proportion to your intelligent work and 
determination to do. Make the home stretch 
a victory. 


Contends Present Generation in Unthrifty 


Des Mornes, Iowa, January 23.—That the 
present generation does not appreciate what 
thrift is, was the contention of Edwin A. 
Olson, United States attorney for the North- 
ern district of Illinois, and president of a 
large life insurance organization in Chicago, 
in an address before the members of the Life 
Underwriters Association at Sioux City. 

“Human life makes values and life insur- 
ance insures those values,” Mr. Olson said in 
his address. 


Life insurance business not only stands out 
as the biggest business in the world but stands 
out as the greatest achievement in recorded his- 
tory, the soundest idea ever conceived by man. 
It is founded on the immutable and unchange- 
able laws of mortality and compound interest 
two factors of human existence that are imper- 
vious to any power or force yet discovered. 

The amount of life insurance in force and 
life insurance assets to-day are three times 
those of ten years ago. As a business it repre- 
sents the most systematic organization in the 
world. Until a short time ago the life insur- 
ance business was placed second to the rail- 
way business in volume, but that is true no 
longer, ‘for life insurance is now the better 
conducted business. 

In contrast with the railroad business we may 
consider that all of the time there is more 
than one-half of the total railway mileage con- 
trol in the United States either in the hands 
of receivers or bondholding committees. How- 
ever, life insurance business is more substan- 
tially organized and never presents such diffi- 
cult financial entanglements as are involved in 
railway business. During the past 40 years 
no policyholder has lost a single dollar in a 
legal reserve life insurance company. 

Holding in trust more than $11,000,000,000 
for 35,000,000 policvholders, life insurance 
business has multiplied itself 33 times in 40 
years. Mr. Kendrick, Insurance Commissioner 


of Iowa, points out the fact that the aggre- 
gated life insurance incomes of American com- 
panies is such that in five vears it would be 
sufficient to pay off our national debts. 





PRUDENTIAL ITEMS 


Several Men Celebrate Anniversaries 
SOME OUTSTANDING RECORDS 


C. C. Hermans Promoted from Inspector 
to Special Inspector—Other Changes 
Three representatives of the Prudential In- 

surance Company have observed anniversaries 
during the week of January 11, two of them 
having rounded out a quarter of a century and 
the other thirty-five years of service with this 
organization. 

Business associates and 
gratulating Paul Faurie, of 806 Malone street, 
Union City, N. J., on the successful completion 
of his twenty-fifth vear. Mr. Faurie enrolled 
with the company as an agent on January 14, 
I9Ol. 

Thomas O’Connor, of 108 Oakwood avenue, 
Troy, N. Y., celebrated his twenty-fifth anni- 
versary on January 12. 

Alfred E. Chalfant, of 1247 College avenue, 
Alameda, Calif., is the veteran of thirty-five 
years. Mr. Chalfant, who is an assistant super- 
intendent attached to the Oakland district, en- 
tered the employ of the company on January 
15, ISQI, as an agent. 

All of these Prudential men are members of 


friends are con- 








As an explanation of the tremendous growth 
of this business in such a short time we must 
realize that the American people have 
awakened to the fact that life insurance alone 
pays the creditor when the debtor dies, that 
it is the only thing to keep widows and 
erphans from want should sudden death occur 
and that it is the only business institution that 
always pays cash over the counter, panic or 
no panic. The best minds of the country ad- 
vocate it; it is preached in pulpits, taught in 
colleges and discussed in business organiza- 
tions. Bankers recognize insurance as their 
safest cornerstone. 

Public thrift can be taught by the co-opera- 
tion of bankers and insurance men, by applica- 
tion of the fundamental principle, to spend less 
than is earned. The present generation does 
not know what thrift means. For example, in 
Illinois there are more than 700,000 automo- 
biles used exclusively for pleasure purposes. 
The depreciation on these automobiles runs 
into the hundred millions each year. Prior to 
prohibition in Chicago, every ten-hour-day 
there was spent for candy, chewing gum and 
liquor an average of $1000 a minute. Liquor 
sales now are only a fraction of the total ex- 
penditure, but shows and other amusements 
make up the deficit. 

What is to result if all this spending con- 
tinues? Simply that industry and thrift must 
support wasters and spenders. Statistics show 
that now there are 3,000,000 persons in this 
country who are being supported by public or 
private charity. Most of this is in the larger 
cities, as for example in New York city, where 
I out of each 10 persons dying receives a 
pauper’s burial. Life insurance men should 
advise their policyholders to open up savings 
accounts in banks and systematically put aside 
a portion of their earnings. What we need 
is to slow down in spending so that we may 
again recognize the old landmarks of frugality 
and thrift. This is to be done only by show- 
ing the public the difference between legal in- 
vestment and gambling. Life insurance is one 
of the most lozical forms of legal investment. 
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the Prudential Old Guard, the organization fo, 
veterans instituted by John F. Dryden, founder 
of the company. 

Superintendent James H. Callahan has been 
transferred from Fall River, Mass., to Boston 
No. I. 

Hector P. Belmore has been promoted to the 
superintendency at Fall River, Mass. Mr, Bel. 
more was enrolled by the Prudential on June 
17, 1907, at Springfield, Mass. In 1909 he 
went to Westfield, Mass., and since 1916 he 
has been in charge of the detached assistancy 
at Ware, Mass. He earned his promotion 
through his al! around good record. 

The advancement of Chauncey C. Hermans 
from inspector to special inspector, effective 
January 4, has been announced by the com- 
pany. A Class “F” member of the Prudential 
Old Guard, Mr. Herman’s long service in re- 
sponsible capacities has always been character- 
ized by marked efficiency. For many years he 
has been serving in West Coast States, where 
he enjoys a wide acquaintance, and in his new 
position greater opportunity for usefulness will 
be afforded him. 

One of the most creditable agencies in Diyi- 
sion “G” is that conducted by Joseph J. Lach 
of Gary, Indiana. This representative's or- 
dinary production is outstanding. In addition 
to this showing, Mr. Lach stands up well with 
the leaders of the Gary district in industrial 
net increase, and has built an enviable repu- 
tation for carefulness and efficiency in handling 
his debit. Agent Lach has worked for the 
company a little less than three years, and he 
is looked upon as one of its “comers.” 

Division G’s two leading agents in industrial 
are R. Krentzman and M. H. Holthouser, both 
of Louisville No. 2. These representatives are 
listed among the company’s leaders in net in- 
crease, and are setting a good example to their 
co-workers, 

James E. McLeod, an agent of Kansas City 
No. 2, has made a noteworthy record in the 
procuring of ordinary business. The issues 
have been large and his production so steady 
and regular that it was long since evident that 
he would hold a prominent place among the 
large writers of ordinary. 

Agents Charles F. Weller of Des Moines, 
Iowa; James H. Palmer, Kansas City No. 2, 
and Thomas E. Hall, St. Louis No. 3, have 
been doing excellent work in the building of 
industrial and ordinary increase. Their ef- 
forts have been recognized through their pro- 
motion to the position of assistant superintend- 
ent in their respective districts. 

Agent Salvatore Illiri of Kansas City No.1 
has been producing industrial business in large 
amounts. His persistency has given him first 
place among the agency staff of Division “L” 
during 1925. For many weeks his steady prog- 
ress indicated that he would have a large in- 
crease and he has been rewarded by being the 
leader. 

For the year of 1925 Superintendent M. J. 
O’Brien and his staff led Division B in it- 
dustrial net lapse per $100 of debit. 
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INDUSTRIAL INSURANCE SECTION 


A Few Practical Points 


“Zoghaum works with a pencil, I do things 
with a pen; but you sit up a conning tower 
bossing ten thousand men.” Going home from 
a bridge party one Saturday night I read those 
lines of Kipling, and they suggested to me 
some new thoughts on our business. 

The amount of satisfaction and pride that 
one derives from his work depends upon the 
viewpoint. There is a touch of envy in Kip- 
ling’s verses but it is not improbable that the 
admiral had often thought that it would be 
the finest thing in the world to be able to 
draw a picture like Zoghaum’s or turn 
phrases like Kipling’s. 

Can any sea-captain, artist, author, lawyer, 
physician or minister point to a prouder 
achievement than the insurance agent whose 
register records one thousand policies? Think 
what that means, at least five thousand com- 
paratively helpless beings protected against 
privation and suffering. We have no cause to 
envy the man who does things with a pen, with 
a scalpel, or in any other way. There is no 
nobler calling than ours. 

In the past half century life insurance has 
grown to enormous proportions in this coun- 
try. It has increased thirty-fold in volume 
whilst our population has trebled. It has out- 
stripped all financial and commercial institu- 
tions in efficiency of administration and ethical 
standards of conduct. It has reached a con- 
dition and a stage where it is classed as a 
profession and the men engaged in it are 
treated with the respect accorded to lawyers, 
engineers and others whose work necessitates 
a high order of intellect and education. 

Fathers engaged in professional and mer- 
cantile pursuits are today proud to have their 
sons take up life insurance salesmanship as 
a vocation and glad to afford them special 
educational preparation for it. It is the ideal 
young man’s business. It affords scope for 
all the talents he may possess, for initiative, 
for originality and enthusiastic energy. It pre- 
sents greater opportunities for early success 
than any other line of endeavor. Its field for 
permanent occupation and constant advance- 
ment is unlimited. 

Tens of thousands have made temporary 
successes in our business and thousands have 
made life successes of it. Why has the pro- 
portion of the latter to the former been so 
small? Why has but one man gained a com- 
petency in life insurance to every ten men 
who have earned large incomes from its sale? 

Without doubt the explanation may be found 
in difference of viewpoint. The average life 
insurance agent looks upon the commission as 
the sole aim and end of his efforts. He holds 
the dollar so close to his eye that it shuts out 
the view of everything else. With that mental 
attitude he can’t do anything worth while. No 
matter how much money he may earn, he 
cannot make any substantial success. 

Many bright men have enjoyed large in- 
comes for years from selling life insurance. 
When these men have viewed their business 
merely as a means of money-making they have 


failed to develop personally with it. If one 
does not develop he must degenerate. Physical 
or mental stagnation is impossible. You must 
go forward or backward. Consequently a time 
inevitably comes to such men when their ability 
begins to wane and their production takes a 
steadily decreasing course. Ultimately they 
reach the point at which they started—zero, or 
perhaps minus, for they seldom save anything. 
They become back numbers—“have beens,” 
whose work has benefitted themselves least of 
all. 

If a man’s viewpoint regarding his business 
is right he will recognize its demand for the 
greatest degree of efficiency possible on his 
part. This he can obtain only by cultivation 
and development of his personal character and 
qualities. The more he improves these, the 
greater will become his business ability. There 
will be constant action and ‘reaction. His 
business should operate as a stimulus toward 
personal improvement; his personal improve- 
ment as a stimulus toward business efficiency. 

Your business is big enough and important 
enough to justify you in using every possible 
means to increase your fitness for it. Such 
means are much more than mere technical 
knowledge and skill. They embrace everything 
that will make you a better and a stronger 
man. 


SENTIMENT AND BUSINESS 

Sentiment, I take it, is feeling in contra- 
diction to reason. It is the product of the 
heart rather than of the brain. As such, senti- 
ment is a greater factor in business affairs 
than we generally realize. The largest financial 
and commercial transactions frequently involve 
a strong element of sentiment. The famous 
railroad fight between Jim Fisk and Jay Gould 
was maintained, for the sake of sentiment, 
long after good judgment dictated its termi- 
nation. Andrew Carnegie has the reputation 
of being a particularly hard headed man of 
business. Nevertheless, there are several not- 
able instances of his having been swayed by 
sentiment in important affairs. 

One of the highest authorities on psychology 
has said that most persons never in their lives 
are actuated by pure reason, but that they are 
influenced by desire, imitation, intuition, asso- 
ciation of ideas, various sentiments and al- 
most everything but logical considerations. It 
is doubtful, in fact, whether sentiment can be 
entirely divorced from any mental action for, 
in the last analysis, a man always does what he 
wishes to do, even though the desire to act in 
a certain way has been created by a process 
of reasoning. 

It is of the utmost importance that we should 
recognize the fact that a substratum, at least, 
of sentiment exists in every business transac- 
tion, because this underlying element will often 
afford us the most effective medium for gaining 
our ends. It is quite safe to say that life 
insurance was never sold without sentiment 
as one of the motives for purchase. In the 
extreme case of a man taking a policy to pro- 
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tect his creditors, the sense or sentiment of 
duty is present. 

There are only two directions in which we, 
as salesmen, can make our appeal—those of 
reason and sentiment; there are only twe 
methods by which we can make it—those of 
argument and suggestion. The appeal to reason 
by argument is more difficult and less effec- 
tive than the appeal to sentiment by suggestion. 


Locic Not SUFFICIENT 

Argument pure and simple will rarely close 
a case. You may convince a man that he ought 
to take life insurance and, at the same time be 
quite unable to induce him to do so. You must 
make him wish to do so and in most instances 
this can be accomplished by stimulating a sen- 
timental motive. 

In resorting to the appeal to sentiment you 
are treading upon thin ice. The exercise of 
watchful tact is necessary in order to avoid 
blundering. In canvassing a day laborer it 
may be well enough to draw a picture of his 
widow over the washtub but a business man 
would be likely, and justly so, to resent a simi- 
lar allusion. 

The safest and most effectual method is to 
avoid bald statement and employ the more 
subtle agency of suggestion. One has the pene- 
trating and diffusive qualities of a fluid in 
contrast with a solid. A man closes the door 
of his mind against assertion, and suggestion 
trickles through the crevice and spreads all 
over the mental chamber. 

In dealing with a stranger you are at the 
disadvantage of knowing little or nothing about 
his private affairs. It is dangerous to assume 
much, especially when you are on the delicate 
ground of sentiment. In such a situation use 
suggestion to start his mind working in the 
desired direction. He will apply your argu- 
ments to conditions, plans and prospects of 
which you have no suspicion. 


Porntep Poticy PRESENTATION 

A certain Philadelphia merchant contem- 
plated the purchase of a limousine. He had 
an invalid daughter who was the subject of his 
constant care and consideration. This fact was 
doubtless known by each of the four salesmen 
who sought his order, but one only of them 
took advantage of it. He confined his presen- 
tation to one point—comfort. He dwelt on the 
shock absorber, the luxurious upholstering, the 
easy lines of the body. His competitors expa- 
tiated on a score or more of superior features 
in their respective machines. 

The principle illustrated in this incident lies 
impressions respecting three propositions. With 
regard to the other, he had one clear-cut, defi- 
nite idea. It is hardly necessary to say that 
the shrewd salesman who had employed sug- 
gestion to stimulate a strong motive secured 
the sale. 

The principle illustrated in this incident beds 
at the root of success in selling life insurance. 
The efficient canvass is impossible to the man 
who has not a full understanding of this prin- 
ciple. He may be forceful, persuasive, and 
even successful in writing business, but he 
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N. & E. FLORIDA 
R. F. Valentine, Manager, 
2152 Boulevard, 
Jacksonville, Fla. 

8. W. FLORIDA 
Wm. E. Hand, Manager, 
114 West Magnolia Street, 
Lakeland, Fia., 


NORTH & SOUTH CARO- 
LINA CENTRAL & NORTH 
GEORGIA 
J. F. Ouzts, Jr. 
Southern Manager, 
205-2-7-210-212 Amer. Bank 
Bidg., Greenwood, S. Car. 


District Managers Wanted in pros- 
perous open territory. 


For Agencies in Alabama, Florida, 
Georgia, North Carolina, South 
Carolina, and Mississippi, write 
our Managers for your district. 


For District Agencies in other States, 
write our Home Office. 


INSURANCE COMPANY 
f—_—«XINDIANAPOLIS, INDIANA. — 
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ALABAMA 
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Agency, 
302 Lincoln Life Building, 
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MISSISSIPPI 
W. D. Ratcliff, Megr., 
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Jackson, Miss. 
B. R. Kuykendall, Megr., 
Delta Counties, 
Drew, Miss. 
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INDUSTRIAL INSURANCE SECTION 


cannot gain adequate results from his efforts 
without the application of the principle of the 
concentrated appeal. 

The most essential factor in a sale is desire. 
In order to desire a thing one must have a con- 
ception of it, and the clearer the conception the 
stronger will be the desire. 

It follows that the primary object of the 
salesman should be to create a clear concep- 
tion of his proposition. This necessitates a 
clear idea of it in his own mind, and the state- 
ment of that idea briefly and simply. 

The impressiveness of Niagara is due to the 
unity of the effect. There is nothing to divide 
the attention with that immense downfalling 
mass of water. On the other hand, the beauties 
of the Grand Canyon are not fully perceived 
in the rich confusion of a general view and 
can only be appreciated by detaching certain 
portions and concentrating attention upon them. 

The typical life insurance solicitor falls into 
the error of thinking that he may best arouse 
desire by offering quantity as an incentive. His 
presentation of a policy consists of a rapid 
recital of practically all the benefits to be 
derived from it. The result is a dim and con- 
fused conception on the part of the prospect, 
involving conflicting ideas, as when he is 
prompted to consider at the same time the 
surrender and the maturity of a policy. 


THE PRESENTATION 

Such a presentation may create some sort of 
weak desire, but it lacks dynamic force because 
of the absence of impelling motive. The in- 
ducement is too diffuse and spread too thinly. 
It usually elicits the “I-will-think-it-over”: de- 
cision which is too often justified by the fact 
that the interview has precluded coherent 
thought. 

There is one predominant feature in every 
insurance contract—protection or investment— 
and it should be made the key-note of the 
canvass and the focal point of the argument. 
Everything else is more or less of a side issue. 
In a monthly income proposition, for instance, 
the certainty and completeness of the protec- 
tion is the essence of the offer. It will be 
accepted only because that is the chief, if not 
the sole, consideration. The most effective can- 
vasses of this policy are made without mention 
of any other benefit, on the principle of avoid- 
ing distraction of the prospect’s mind and con- 
centrating the appeal. 

Every life insurance contract affords the 
agent a number of attractive features to 
advance and consequently the danger of a 
diffusive presentation is peculiarly great. 
Whether this cornucopia of benefits is an advan- 
tage or a handicap will depend entirely upon 
the method of presentation. 

The judicious salesman cannot have too many 
“strings to his bow.” He should be familiar 
with all of them. The preparation for a can- 
vass should include an inventory of those avail- 
able in the case under consideration. But they 
should be used with system and judgment. 

Most of us will remember the fakir at the 
old-time county fair who used to open pro- 
ceedings by asking a quarter for a cheap 


colored handkerchief. After dilating in flowery 
language on the beauty and utility of the ar- 
ticle, he would add to it a pair of gilt cuff 
buttons backed up by a similar eloquent appeal. 
The offer would then be strengthened by a 
pinchbeck brooch with the appropriate patter. 
When the collection included four or five 
articles a purchaser would come forward. 

Now this was not diffusive salesmanship. It 
was not the birdshot method, but the magazine 
rifle method of appeal. Unconsciously the man 
employed the scientific principle of cumulative 
effect. He made each article play its part and 
create its full influence before bringing another 
to its support. Had he presented all the things 
included in his offer at once or in rapid suc- 
cession, he would not have made the sale. 

Here is the clue to the effective method of 
presenting a policy. Let the agent state his 
main proposition as clearly as possible and 
drive it home with all the argument at his com- 
mand. If need be, let him reinforce his appeal 
with another inducement in the form of total 
disability, or accident indemnity presented with 
equal thoroughness. He will thus convey a 
succession of definite ideas to the mind of his 
prospect and advance by definite steps to the 
closing point. 

Policy illustrations are responsible for many 
objectionable developments of our business, not 
the least among them being the general 
prominence of non-forfeiture features in the 
canvass. The agent may strengthen his policy 
presentation by eliminating all reference to 
them. He cannot introduce the thought of 
lapse or surrender without detriment to his 
purpose. His endeavor should be to amplify 
the idea of benefits and avoid allusion to mis- 
fortunes. The prospect may broach the sub- 
ject, in which case it can usually be disposed 
of in a general, rather than a specific, manner. 
Some such statement as the following is recom- 
mended: “A considerable proportion of your 
deposits is placed to the permanent credit of 
your policy, accumulated at interest, and held 
in reserve to meet your future needs in a 
variety of ways.” 


Luck 

If luck is inordinate chance—if it is entirely 
independent of design or intelligent influence 
—how shall we account for its falling again 
and again upon one person with evil conse- 
quences and as regularly upon another with 
good results? This is contrary to the very 
essence of chance and consistent with the ac- 
tion of order. It should make us doubt whether 
what we call luck is quite as casual as it is 
generally supposed to be. 

For years I have found it interesting and 
instructive to investigate striking cases of 
“duck” occurring in history and common life. 
In the final analysis it has always been evident 
that the apparently casual good or bad fortune 
was due to some rational cause over which the 
subject of the luck had control, and that the 
cause in question was essential to the consum- 
mation. So invariable is this condition as to 
justify the conclusion that luck is governed by 
law and is the logical outcome of cause and 
effect. 


It is clear that the misconception of luck is 
due to a confusion of ideas in which the ele- 
ment of chance is treated as the effective factor, 
whereas it is in truth merely the outlet for the 


operation of the latter. It is as though one 
should attribute the force expended by a car- 
tridge to the percussion cap rather than to 
the charge of powder. The force is inherent 
in the explosive, awaiting release through the 
medium of the cap. This condition exactly 
parallels that which exists in many cases of 
so-called luck. 

I believe that in every case of good or bad 
luck investigation will reveal causes lying be- 
hind the chance that is generally accepted as 
the controlling factor—causes, moreover, for 
which the subject of luck was responsible. It 
is probably to a realization of this truth that 
we owe the use of the word chance as a syno- 
nym for opportunity, as when we say: “Be 
hopefully patient. Your chance will come some 
day.” 

Now and again we are moved to wonder by 
the good fortune which suddenly, and without 
apparent reason, befalls some person, raising 
him from obscurity to prominence, or from 
poverty to wealth. In all such instances investi- 
gation would show that by specific preparation 
in work and study, or by cultivation of charac- 
ter and faculties, the beneficiary had qualified 
himself to take advantage of the opportunity 
unexpectedly presented by chance. 


A Case IN Point 

On the re-organization of one of our largest 
railroads, the new president secured the election 
to the vice-presidency of a young man who had 
been stenographer to the former head of the 
line. The choice was made because during the 
twelve years that this young man had been 
occupied in clerical work he had learned all 
he could pertaining to railroading. He had 
studied railroad engineering, railroad finance, 
railroad advertising, railroad transportation and 
the rest. His vacations had been spent in 
traveling over the line, becoming familiar with 
it and its tributary territory. .When his income 
jumped from $150 a month to $15,000 a year 
the public dubbed him “lucky” and his asso- 
ciates hinted at favoritism, but executives don’t 
play favorites when their own success is de- 
pendent on the efficiency of their assistants. 


A man can adopt no surer way of courting 
promotion than that of performing his present 
work, no matter how humble, as well as he 
possibly can. When general after general had 
conspiquously failed to solve the Egyptian 
problem, a council was held at the British 
War Office to decide upon a new commander. 
The Duke of Cambridge, then Commander-in- 
Chief, suggested Major Kitchener, whose name 
was hardly known to any of the others present. 
He had never done anything of great impor- 
tance—he had never had anything of great im- 
portance to do—but the records showed, and 
his various commanding officers attested, that 
every task ever entrusted to Kitchener had 
been thoroughly performed. No one could say 
whether the young officer was equal to the 
biggest thing the British Empire had on hand, 
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but, as a sporting member remarked in the 
House: “When a jockey has carried your 
money safely every time in the past, he looks 
like a safe bet for a future event.” Kitchener 
received the appointment over the heads of 
scores of men who called him a “lucky dog.” 

A member of the Russian royal family suf- 
fered severe and complicated injuries of a 
peculiar character in a railroad accident which 
occurred at a remote part of the country. The 
oficers of the archduke’s staff bemoaned the 
fact that no better aid was available than that 
of a supposedly unskilled country practitioner. 
But it happened that this surgeon had enjoyed 
extensive experience in dealing with mining 
accidents and for fourteen years he made a 
deep study of improved treatment. His soli- 
tariness had develope«l resourcefulness and 
originality. When the court physicians arrived 
a few days later they found a case that 
amazed them by the novelty of the operation 
and the rapidity of recovery. Within a year 
the erstwhile village surgeon was at the head 
of his profession in the capital and, whilst 
his skill was admitted to be wonderful, his 
luck was pronounced phenomenal. 

There is no such thing as luck in the sense 
of pure chance. Don’t believe in it, and above 
all don’t depend upon it. Dame Fortune, like 
a sensible old lady, is most apt to visit those 
best prepared to entertain her, but she doesn’t 
knock at doors without having made some pre- 
vious enquiry about the inmates. 

On the other hand, chance, in the sense of 
opportunity, is something to be always alertly 
looking for. Your chance, however, can only 
be yours because you have qualified yourself 
to take it. What avails it to you that a niche 
be vacated, if you cannot fit it? 

You can command good luck if you will. 
To do so needs that you perform your present 
work to the very best of your ability, putting 
into it not merely all that it calls for, but all 
that you possess of energy and inspiration. 
Any work may be treated in this manner, 
though it be no more important than that of 
sweeping an office. Meanwhile, persistently 
practice the improvement of character and 
faculties. Acquire knowledge beyond that re- 
quired by your immediate duties. Understudy 
some man higher up. If you never fill his 
place you will have grown by the ability to 
do so. When Nadir Shah was being carried 
from the field at a critical stage of a battle, 
he said: “Leave it to Gadu Khan,” who was 
by no means the ranking officer. Train your- 
self so that when some superior is abandoning 
an important position he will say: “Leave it to 
i Robinson,” or whatever your name may 
e. 


i [The above was extracted from the book, 
Practical Pointers,” by Forbes Lindsay, 
published by The Spectator Company. It is an 
excellent manual for life insurance agents. | 


When a Prospect Is “Too Busy” 
to see you, and you want just one word with 
him at least, but cannot have the privilege of 
seeing him, try sending to him with your busi- 
hess card one of our leaflets called Too Busy. 
The Spectator Company, New York. 
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Build Business by Keeping Up-To-Date 


By Frank H. Wittiams 


The old-time life insurance agent leaned 
back in his chair, elevated his feet to the desk 
in front of him, took a long drag on his mono- 
gramed cigarette and delivered himself of the 
following : 

“The other day there was a young fellow in 
here who’s just starting out to sell life insur- 
ance and he wanted to know what sort of ad- 
vice I could dig up from my own experience 
and slip to him. 

“Well, sir, the advice I handed that young 
fellow wasn’t at all what he expected, believe 
me, and yet I’m sure that if he follows the 
suggestions I gave him he'll be able to do 
better than he would if he hadn’t come to me. 
And it occurs to me that, perhaps, some other 
life insurance agents could profit by the same 
advice. 

“When the young man came in and intro. 
duced himself and told me what he wanted 
I sized him up pretty well before I started 
talking to him. And in sizing him up what 
did I find? 

“T found for one thing that he was wearing 
old-style trousers that were narrow at the bot- 
tom and that reached only to about the tops 
of his shoes. I found that he had on an old- 
style shirt and an old-style necktie. In other 
words, he was snappily dressed in the period 
of just about the time that he was getting into 
high school. 

“So what did I say to this young fellow? 

“Well, I said this to him: 

““The very first thing for you to do, in 
my opinion, if you’re going to step out and 
get anywhere in selling ‘life insurance is to 
make absolutely sure that you are’ wholly up- 
to-date in every particular. 


BE Mopern 

“‘This means that you must be up-to-date 
in the clothes you wear and in the way you 
wear them. It means that you must be up- 
to-date in the way you talk and in the things 
you talk about. And you must be up-to-date 
in the way that you present your insurance 
propositions to the prospects you call on. 

“¢There never was a time in the history of 
the world, in all probability, when things move 
as fast as they do nowadays. The things that 
were snappy hot stuff yesterday are in the ash 
can today. And the things that are the cat’s 
meow to-day will be down and out to-morrow. 

“‘Most people keep step with the procession 
nowdays. Look around at the crowds you meet 
everywhere. Think about the people you talk 
with. There isn’t the percentage of mossbacks 
encountered nowdays that was the case be- 
fore the war. Before the war it was possible 
for almost anyone to dig up some town char- 
acters in every block who lived and talked 
and thought in the by-gone days. Now it’s 


hard as the deuce to find anyone of this sort. 
“‘Everyone nowadays is living right strictly 
in the present and, maybe a little beyond the 
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present. This is largely because instalment 
buying has made it possible for people to get 
what they want when they want. 

“‘And the fact that folks nowdays are all 
so generally alert and right up-to-the-minute 
and the fact that folks nowdays get what they 
want when they want it instead of saving many 
dreary years for it has made a great change 
in the selling of life insurance from what it 
was when I first started out. 

“Tn the days when I started selling life 
insurance the youngster didn’t have the suc- 
cess that he has now. This was because of 
the fact that people felt that the older men 
know more and so, conseqnently, were more 
worthy of confidence. 

“‘But nowdays it isn’t the old timer who 
gets the confidence of the public—it’s the up- 
to-date man, whether he is old in years or 
young in years. It is the life insurance agent 
who is strictly up to the mark all the time and, 
perhaps, a little ahead of the procession, who 
gets the business nowdays. 

“‘T believe that it is the up-to-date life in- 
surance salesman who gets the business now- 
days because the public feels that with so many 
changes being made all the time in everything 
and with so many improvements occurring in 
everything all the time, they must deal with 
strictly up-to-date people for fear of missing 
something if they don’t do so. The public feels 
that if it deals with a man who is right up 
to the minute all the time it will get every- 
thing that is the very latest and so won’t miss 
anything that it could get. 

“‘Now, then, consider yourself in the light 
of this situation. 

“With all due regards to you, my young 
friend, I want to tell you that you aren’t up to 
the mark in one thing at least and this is in 
your personal appearance. 

“‘Now don’t take it amiss when I tell you 
that this is the case. You asked for advice 
and that’s what I’m giving you and I think 
that when I advise you to renovate your per- 
sonal appearance and get more in step with the 
snappy jyoung men of the present time I’m 
simply giving you advice that will mean more 
success for you in selling life insurance. 

“ ‘Again, take stock of the manner in which 
you intend to sell life insurance. 

“Tn planning to sell life insurance are you 
thinking in terms of big policies or in terms of 
small policies? 

“‘T may be mistaken but it is my belief that 
the old-time, small policy days are gone for- 
ever except with certain classes of insurance. 

“Everyone has money nowdays. In fact 
it is absolutely amazing at times to consider 
just how much money everyone has. People 
nowdays spend ten and twenty dollars where 
before the war they would have crabbed for 
weeks about parting with a single smacker. 

“People sure spending money nowdays. 
Everything in the country is aimed at the idea 





of getting people to spend. All the tremend- 
ous volume of advertising is designed for the 
single purpose of ~getting people to spend. All 
the methods of financing sales by means of 
instalment payments are designed to get people 
to spend. 

“Also the present-day spending isn’t as 
careful as it used to be. People formerly 
watched dimes and nickels very carefully. Now 
they do nothing of the kind. Not only have 
people been trained to spend as they never 
spent before but they’ve also been trained to 
expect losses on the things they buy. They 
expect to pay more for goods when they are 
purchased on the instalment plan than when 
they pay cash for goods. And they expect 
big depreciations on automobiles, washing 
machines and everything else. 

“‘So the present-day proposition in selling 
life insurance, as I say it, is to think big 
policies, talk big policies and sell big policies. 
And, also, in selling big policies the idea is 
to emphasize the longer life of present genera- 
tions and to show prospects what they them- 
selves can do with the life insurance they pur- 
chase instead of showing them what their sur- 
vivors can do with it. I know this thought 
may have been presented to you before but it 
is so very important that I want to hammer 
it home to you, too. 

“Keep up-to-date all the time—that’s your 
big bet in selling more life insurance, as I 
see it. Keeping up-to-date means keeping 
alert and when you’re alert all the time its a 
cinch that you will find it easier to put sales 
across than when you live and think in terms 
of the past. 

“‘That’s the very best advice I can give 
you,’ I concluded, and here’s hoping this ad- 
vice will be valuable to other life insurance 
salesmen as well.” 


PRUDENTIAL GRANTS PENSION 
INCREASES 


Minimum Annual Allowance Will Be $900 


New service retirement allowances granting 
decided increases to those employees who have 
grown old in the service have been announced 
by Edward D. Duffield, president of the Pru- 
dential Insurance Company of America, in a 
greeting to the staff of that organization. 

The allowance to all men workers who have 
had twenty-five years or more of service with 
the company and who have reached the age of 
65 will be based on one and one-half per cent 
of the average annual earnings received dur- 
ing the five years of active service preceding 
the retirement, multiplied by the number of 
complete years of service. 

The minimum annual allowance to a retired 
employee will be $900, with the single excep- 
tion that the retirement pay shall not exceed 
75 per cent of the salary paid during the last 
year of active employment. The maximum 
allowance is $5000, this also subject to the pro- 
vision that it shall not exceed 75 per cent of 
the last annual salary. 

The men are eligible to retire at 65 but must 
retire at 70, the women being eligible at 60 
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JOHN HANCOCK EVENTS 


Several Field Men Honored for Long 
Service Records 


LISTS OF LEADERS 


E. B. Quincy Leads in Industrial Increase 
Up to December 1 

During the month of December several an- 
niversaries were observed by the field men of 
the John Hancock Mutual Life Insurance Com- 
pany who had seen many years of continuous 
service with the company. The names of the 
field men and their length of service are as 
follows: William Zimmerman, assistant super- 
intendent, Brooklyn II, thirty-five 
Alfred Green, superintendent, Pawtucket; 
Andrew Kirk, superintendent, Roxbury; John 
F. Conklin, agent, New Haven; all thirty 
years; Charles E. Weber, assistant superintend- 
ent, Brooklyn IV; Harry EF. Overholtzer, 
agent, Philadelphia II; Louis Fox, application 
inspector, New York IV; all twenty-five 
years; Hugo W. Schwarz, agent, St. Louis I; 
William Boardman, agent, Pawtucket; Mayer 
Kahn, assistant superintendent, Brooklyn IIT; 
all twenty years. 

The first ten of the seventy-five leaders of 
the assistant superintendents on average per 
man gross ordinary issues for the eleven months 
ending November, 1925, are as follows: W. 
Ferris, Pittsburgh IT; M. Mitchell, New York 
I; I. Weil, New York V; A. G. Perry, Boston; 
S. Besen, Brooklyn I; M. Fogel, Detroit IIT; 
S. L. Freeman, Hempstead; A. King, Ansonia; 
C. O’Grady, Chicago IV; and J. Johnson, 
Brooklyn, III. 

The first ten of the seventy-five leaders of 
the assistant superintendents on average per 
man gross weekly premium increase for the 
eleven months ending with November, 1925, 
are as follows: R. Hotham, Portland; J. W. 
Ramsey, Flint; E. N. Shute, Salem; A. J. 
Cawley, Flint; C. Ross, Erie; B. L. Anderson, 
Concord; H. Seifert, Cohoes; B. Freund, 
Brooklyn IIT; M. Kahn, Brooklyn III, and H. 
Bernstock, Brooklyn II. 

The list of “best ordinary salesmen” among 
the agents on gross ordinary issues for the 
eleven months ending November, 1925, is 
headed by the following, in the order given: 
W. Phillips, Boston; J. Harrington, Pittsburgh 
IJ; T. O’Brien, Brooklyn III; W. OBrien, 
Philadelphia IV; H. Hleba, Pittsburgh IT; 
M. Donenfeld, Brooklyn III; N. Kay, Albany; 
N. Covett, Brockton; Mr. Krantz, Hoboken, 
and P. Schwartzback, New York II. 

The following agents have earned the right 
to wear the merit emblem of Class C—$100,000 
paid-for business: Nicholas G. Covett, Brock- 
ton; Leo Epstein, Hartford; Milton Minze- 


years} 





but finding the rule compulsory at 65. 

This announcement comes as an acceptable 
concession to those of the Prudential Old 
Guard who have been on the retired list, for 
it provides that the increases be paid to them 
from now on. 
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sheimer, Syracuse. Business cards bearing | 
reproduction of the merit emblem and the wo 

“Member, Merit Class” are now being offers 
those who qualify for any of the classes,” 

Those qualifying recently for Class D, $50. 
000 paid-for business, are: Oscar B. Wangnes! 
Philadelphia III; Simon Ferro, Brooklyn Te 
Samuel L. Stern, Brooklyn IV; Herbert W. 
3oyd, Cambridge; William H. Buchanan, Flint; | 
Gregoria Latella, Stamford; Louis Repeta,, 
New Bedford; Frederick A. Whitten, Rox. 
bury; John A. Drape, Hempstead; James 4 
Roland, Chicago IIIT; Adolph H. Klein, Buf. 
falo; Wilson C. Miller, Philadelphia IT; Frank 
A. Platen, Salem; Bernard Zeeman, Cam 
bridge; Paul Mentz, assistant superintendent, 
3rooklyn V; Edward T. Carey, Chicago IV; 
Morris Chelemowitz, New York I; Michael 
Frankel and John P. Shattuck, New York Ik 
and John J. Dugan, Philadelphia V. 

The list of two hundred leading agents on 
weekly premium increase for eleven months 
ending with November, 1925, is headed by the 
following, in the order named: E. B, Quincy, 
Malden; H. Mangeli, Providence; P. Schwartz 
back, New York II; H. Johnson, Cambridge; 
D. F. Clifford, Cambridge; G. J. Adams 
Malden; A. Levine, Brooklyn IT; A. Cham- 
pigny, Woonsocket: 12 C. Colletti, Cambridge, 
and W. Hewitt, Providence. 3 

The following have been promoted from the’ 
rank of agents to assistant superintendents in” 
the districts of their service: James E. Mal 
caby, Salem; Fred W. Voelpel, Kansas City, 
Mo.: David J. Coleman, St. Paul; Alexander 
H. S. Brucker, St. Paul; Peter H Mitson, 
Providence; Thomas Fletcher, Portland; Dorr 
L. Fox, Portland; Walter Andrews, Cincin 
nati, II; Vianney P. Babino, Minneapolis}, 
Mach E. Tilleman, Jersey City; Cornelius Jj 
Coleman, Des Moines: George T. Nelson, Fort 
Wayne; Eugene R. Dibble, Minneapolis; Inve) 
ing M. Wolfe, Brooklyn IV; Paul Schierem: 
3rooklyn IV; William B. Emory, E. St. Louis}, 
and Pawtucket. : 

Charles B. Vankirk has been promoted from 
agent at Albany to an assistancy at Pittsfield” 

Abraham Tannenbaum has been promoted 
from agent at Brooklyn IV to an assistant 
superintendent at Brooklyn I. 


Robert Parr, 


Travelers Liberalizes Non-Medical Plat} 

The Travelers Insurance Company of Harte 
ford has announced a more liberal non-medical] 
plan of life insurance, which will be put into | 
use the first of February. The minimum) 
amount under the non-medical application, €%= 
cept when the policy is written under the sale 
ary allotment plan is $5000, while the maximum) 
for one year is $10,000, with the option of an | 
other $10,000 the next year and an addition F 
$5000 the third year. The ages are 16 to 55 i 
clusive. This form is to be written in all te 
States except Arizona, Georgia, Idaho, low J 
Massachusetts, Mississippi, Nebraska, No 7 
Carolina and Oklahoma, where it will not 0& 
effective because of the laws of those St - 
against this class of insurance. q 
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